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TO BE FURTHER DISCUSSED. 


Subject Referred Back to South East- 
ern Underwriters Association— 
Agents Want Action. 


As a result of the recent visit North 
of L. W. Childrey of Norfolk, Va., and 
of informal conferences he has had 
with leading company officials at this 
and other cities, it is highly probable 
that the perplexing question of agency 
commissions in the South, which was 
dismissed with scant ceremony at the 
annual gathering of the South Eastern 
Underwriters Association, in May last, 
will again be taken up for earnest con- 
sideration by that body. 

Readers of the Bastern Underwriter 
are familiar with the agitation fer a 
change in the method of agency com- 
pensation that has obtained throughout 
the South for the past few years, and 
which undoubtedly will continue to 
exist until the local men secure what 
they feel is due them, or good reasons 
advanced as to why their request can- 
not be allowed. 

At the latest meeting of the South 
Eastern Underwriters Association the 
agents were advised that the question 
of altering the fifteen per cent. commis- 
sion platform was one for individual 
company action. The matter was plac- 
ed before the Eastern Union by the 
local men, who were then told by Sec- 
retary H. K. Miller, of the latter organi- 
zation that “the Southeastern Under- 
writers Association, by its by-laws con- 
trols commissions.” So there you are. 

Like Banquo’s ghost the commission 
question in the South will not down, 
and the strong probabilities are that it 
will once more engage the earnest at- 
tention of a special managerial com- 
mittee. 





Bad Fire at Lima, N. Y. 


Fire completely destroyed the exten- 
sive plant of the Lima Insulator Works 
at Lima, N. Y., last Friday night. The 
plant was established in 1908, citizens 
of the town subscribing to that end. 
The building was equipped with the 
latest and best machinery procurable 
for the manufacture of porcelain insu- 
lators. The largest insulators in the 
world were made by it. Recently the 
concern was obliged to work the full 
force night and day to keep up with the 
orders and the weekly pay roll aver- 
aged $800. 

The loss on the building and machin- 
ery will amount to $80,000, while the 
loss on the stock will reach about $20,- 
000. A large amount of the destroyed 
work would have been shipped in a few 
days to fill a western order. 

The insurance is only sufficient to 
cover a part of the loss. 

The loss of the enterprise will be 
keenly felt by Lima, as most of the 
employees, numbering about 100, be- 
sides the office help, reside in the town. 

The building covered one acre of land 
and was located near the Lehigh Valley 
station. The office furniture and books 


were the only things saved. This is the GEORGE L. STIMMEL 


greatest fire that ever visited Lima, and 
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in this town in a financial way, 
by the laboring class. It is doubtful ! 
it will be rebuilt. 
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WISCONSIN LIFE REPORT. 
INTERESTING COMMENT GIVEN. 
Commissioner Beedic Discusses Laws 
That Drove Companies From 

the Badger State. 


In view of the fact that the people of 
Wisconsin have repudiated five mem- 
bers of the Wisconsin Insurance Legis- 
lative Committee (which was responsi- 
ble for the statutes that drove a large 
number of life insurance companies 
from the State), also Commissioner of 
Insurance Beedle by refusing to re- 
nominate them for office the “General 
Remarks” in the Wisconsin Life Re- 
port, just out, are interesting. We cull 
from it as follows: 

Limitation of Expenses. 

One of the most important laws 
passed was that Hmiting expenses. In 
the absence of such restrictive laws, 
the expenses of nearly al! life insurance 
companies had rapidly increased and 
the expenses of many had risen to un- 
conscionable proportions Com panies 
had been charging increasingly high 
premiums on the plea that the collec- 
tion of such premiums would more ful- 
ly assure the solvency of the compa- 
nies and thus increase the security of 
the policyholders. They promised the 
insured that for the overcharge, he 
would receive large returns in divi- 
dends. But the increased dividends 
failed to materialize. The money 
which was not used to pay death 
claims, instead of being returned to the 
policyholders, was largely used for ex- 
travagant expenses. The same was true 
of large amounts of interest earned 
above what was required for the re- 
serve. Large forfeitures were exacted 
from unfortunate policyholders and 
used to swell the expense fund. The 
policyholder had no remedy. The en- 
actment of the Armstrong laws in 1906 
was the first real check to the power 
of insurance company managements to 
ise any funds in their care outside of 
the reserve for expenses, no matter 
what representations had been made in 
securing these funds. 

The new Wisconsin law simply pro- 
vides that the expenses in all cases 
shall be limited to the amounts provid- 
ed by the company in the premiums for 
that purpose. In other words, the sur- 
plus of old policyholders and the gains 
from mortality, interest and forfeitures 
are no longer available for expenses, 
but must either be held as surplus or 
returned to the policyholders in the 
form of dividends. * * * 

Policyholders Entitled to Know. 

There is a point where the benefits 
of insurance are outweighed by the ex 
pense. Either the policyholder should 
be enabled intelligently to determine 
for himself what that point is or the 
state should at least prescribe a maxim- 
um limit. The recent investigation 
committee recommended that every 
policy issued should state in dollars and 
cents for each year during the possible 
history of the policy. the amount pro 
vided for expenses, the amount provid 
ed for death claims, and the amount 
held to the credit of the policyholder 
as a reserve. With these facts befor> 
him, the proposed policyholder would 
have something on which to determine 
whether or not the contract was one he 
wanted. He would also have something 
definite by which he could judge how 
the management afterward administer 
ed its trust as to his money. 

The state, through laws and the de- 
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partment of insurance, assumes to pro- 
tect policyholders in their relations aad 
dealings with the managements of com- 
panies. One of the grounds for such 
action on the part of the state must be 
the disadvantage of the proposed in- 
surer in entering into a contract for the 
period of his life on a subject of waich 
the average person has so little knowl- 
edge as that of life insurance. Courts 
enforce contracts as made and the time 
when this protection can be most easily 
afforded is when the insured enters the 
company, by requiring it to give him 
information on which he can base intel- 
ligent conclusions as, to the contract 
proposed. 

Knowledge Would Injure Business. 

When the recommendation was sug 
gested in the hearings of the commit- 
tee, it met with the answer that the 
prospective policyholder would not take 
the insurance if he knew what he was 
paying for expense. Company manage- 
ments admitted that they were writiag 
forms of policies which men ought not 
to take because the expense provisions 
far outweighed the benefits and which 
they would not take if they knew what 
the expense provisions really were. It 
would seem as if there could be no 
question that the present and prospec- 
tive policyholder is entitled to have all 
the facts with regard to his policy in 
such form that he can understand them 
and be able to compare the expense and 
the insurance benefit. Yet so novel was 
the proposition to give the policyholder 
a chance to protect himself and so 
strenuous were the objections to the 
plan on the part of the companies, even 
during the hearings by the investization 
committee, that the committee felt that 
it would be difficult to secure its im- 
mediate adoption. The opposition of 
the companies was continued in the 
hearings before the committees of the 
legislature at the session of 1997 and 
the recommendation was defeated. 

Why Companies Withdrew. 

While bilis to enact these recommen- 
dations into law were pending before 
the legislature, the actuaries of eight 
companies joined in a printed state- 
ment to the legislature reading— 

“A company should not continue to 


do business in Wisconsin if its laws 
prescribe: 
A maximum limitation of pre- 
miums. 
A method of valuation which in- 


cludes expense factors. 

A definite setting aside of a specific 
portion of the premiums in the 
several policy years for expense.” 

A few days thereafter, ten additional 
companies in writing joined in the 
above statement. The limitations of 
premiums and of expenses were enact- 
ed into law. Of the eighteen companies 
so joining seven are now doing busi- 
ness jn Wisconsin under these laws and 
have reduced their premiums to con- 
form to the limitation of the expense 
provision. The effect is that policyhold- 
ers in Wisconsin are now getting insur- 
ance cheaper on a number of forms of 
policies by from one cent to $5.55 per 
year per $1,000 of insurance. But not- 
withstanding such reduction insurance 
men of long experience have stated that 
“the allowance for expenses-is exceed- 
ingly liberal” under these laws. 

It has never yet been definitely ex- 
plained why the withdrawing companies 
cannot do business in Wisconsin. It 
should be noted in this connection that 
many premiums in some and some pre- 
miums in all of the withdrawing com- 
panies would have had to be reduced to 
comply with the Wisconsin law, and 
that the purpose of the new laws is to 
secure an actual reduction of the cost 
of insurance to the policyholder. * * 
Objected to Deferred Dividend State- 


ments. 

One of the largest withdrawing com- 
panies objected to the requirement of 
statements of deferred dividend accu- 
mulations as an unnecessary expense 
imposed upon the companies. In dis- 
eussing this in their official publication 
the company adds: “It seems not only 
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unjust but unconstitutional; and, in ad- 
dition, it requires them to give their 
policyholders what we consider to be 
misleading information.” No further 
answer is necessary than to say the 
largest Wisconsin company has, for 
years, furnished this information not 
only to the commissioner of insurance, 
but to its individual policyholders and 
very much to their satisfaction, nor has 
its dividends suffered by reason of the 
expense. 

A final objection of many of the with- 
drawing companies, is to the new law 
providing punishment for violation of 
the insurance laws by fine and impris- 
onment. In this respect, the new Wis- 
consin laws do not differ greatly from 
the New York laws and if these penal- 
ties are compared with those imposed 
upon the poor and unfortunate for vio- 
lations of less important laws, the pen- 
alties will appear disproportionate 
only by reason of being too small. Per- 
haps there would be little objection to 
any law enacted if it carried no pen- 
alty or provision for its enforcement. 

Companies Must Report. 

The penal provision supplies a rem- 
edy where heretofore the only remedy 
has been the unsatisfactory course un- 
der section 1955 of revoking the license 
of the company to transact new busi- 
ness whereupon the company would be 
exempt from the payment of dues to 
the state, would still continue to collect 
its premiums or reap large benefits in 
the way of forfeitures from its policy- 
holders, and would refuse to furnish 
any further statements or informaticn 
to the commissioner and often to its 
own policyholders, and treat its policy- 
holders, in such manner as it saw fit 
with no practical remedy open to them. 

To secure at least the information to 
the commissioner, the new law provides 
that companies shall continue to make 
the annual report and the statements 
of gains and losses to the commissioner 
so long as it has in force in the state 
any policies issued or delivered there- 
in. A penalty for failure to comply 
with this law is provided. Action has 
been begun by the attorney general at 
the request of this department against 
the Columbian National Life Insurance 
Company of Boston, Massachusetts, to 
enforce this penalty for the failure to 
file its annual report for the year 1907 
on or before March 1, 1908. This ac- 
tion is now pending. Eight companies 
in all have wholly failed to file such re- 
ports. The penalty is $500 for the fail- 
ure to file and an additional $500 for 
every month thereafter, while the com- 
pany has any policy in force in the 
state, until the statement is filed as 
provided by section 1954. 

Laws Will Not Be “Softened.” 

It is perhaps needless to say in reply 
to suggestions made by some of the 
withdrawing companies, that the law 
will not “be softened by departmental! 
interpretation.” It is believed that 
where the whole intent of the law is 
clear, the only safe and proper course 
for the department to pursue is to en- 
force the law according to its letter. 

Withdrawing companies have made 
the statement that, “their discontinu- 


ance of the transaction of new business 
in Wisconsin will not affect the inter- 
ests of residents of that state who are 
already policyholders of the company, 
nor in the slightest degree impair the 
value or security of such policies held 
by residents of this state.” 

Yet at least one of these companies 
refuses to file the annuai reports to the 
department required by the laws of this 
state. Another company, in its letter 
of withdrawal, seeks to caacel the 
rights of the commissioner to act as 
attorney for the service of process in 
suits against this company by resideats 
of the state. The law clearly provides 
that the commissioner shall remain such 
attorney in the absence of other ap- 
pointment so long as any policy con- 
tinues in force in this state. But for 
the protection given by this statute, 
residents of this state holding policies 
in withdrawing companies would be 
compelled to go into the courts of other 
states or of the United States to en- 
force their claims. Such high-handed 
attempts of managements to ignore the 
law only serves to emphasize the con- 
tempt of the managements of some 
withdrawing companies for the rights 
of their policyholders. 

It raises the very pertinent question 
as to whether or not companies from 
foreign states should be permitted te 
enter into contract with citizens of th: 
state extending over the period of : 
lifetime and sometimes of several lives 
without the law requiring greater se- 
curity and protection to the policyhold- 
ers for the fulfillment of those contracts. 

Deceptive Policies. 

Notwithstanding the liberal provi- 
sions for expenses which are posible 
under the new laws, several devices for 
increasing this amount far beyond the 
proposed benefits have been submitted 
to this department for its approval. 
There is an increasing tendency to in- 
troduce into contracts for life insur- 
ance provisions for additional benefits 
such as old age, disability and sick 
benefits. These forms of insurance in 
many cases are very desirable (but it is 
rarely that the addition of these bene- 
fits to policies spring from an honest 
desire on the part of the companies 
to furnish the insurance protection. 
Their addition to policies of life insur- 
ance ordinarily only serves as a cloak 
for the addition of a greatly increased 
premium. The policyholders should be 
informed separately of what is charged 
him for the life insurance and what is 
charged him for the old age, disability 
or sick benefit insurance. This infor- 
mation should be contained in the con- 
tract of insurance. Policyholders can 
then judge for themselves whether the 
additional benefits are worth the 
charges which it is proposed to exact 
and both the company and the policy- 
holder can get the resulting economy 
in agency and medical expenses from 
writing the two contracts at the same 
time. 

Fraternal Insurance. 

The reports for 1907 of the Wisconsin 

business of the fraternal or mutual bene- 
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fit societies in the state show an issue 
of 30,976 certificates amounting to $34,- 
907,843 and a net increase in 1907 of 
13,544 certificates amounting to $14. 
629,097, making a total business in 
force on December 31, 1907, of 209,676 
certificates, amounting to $274,246,227. 
The claims incurred were 1,775, amount- 
ing to $1,890,336 against which assess- 
ments were collected to the amount of 
$2,761,458. In other words, the money 
returned to residents of Wisconsin in 
claims paid amounted to over two-thirds 
of the premiums collected. Assuminz 
that the expenses of doing the Wiscon- 
sin business bore the same proportion 
to the total expense as the Wisconsin 
premiums collected bore to the total 
premiums collected, the Wisconsin ex- 
penses amounted to about $350,000 or 
about one-fifth of the claims paid or 
one-eighth of the premiums collected. 

The large growth in fraternal insur. 
ance in force shows a real demand for 
life insurance. There must inevitably 
be some disappointments as some so- 
cieties are compelled to increase their 
rates to meet a death rate increasing 
with the age of the society. But there 
will be no difficulty if the holders of 
certificates understand that they will 
be required to pay for their insurance 
at whatever it costs, and also under- 
stand that because these societies hold 
none of the money of the members in 
the form of a reserve, the amount at 
risk, which is the real insurance, is 
constantly the full $1,000 face of the 
certificate and hence much greater than 
in the old line form of insurance where 
the amount at risk is contiaually being 
lessened by the reserve and during the 
higher ages in most cases is but a 
small fraction of the face of the policy. 
The fraternal society must make as- 
sessments to raise the full $1,000, while 
in case of the legal reserve company, 
a large part of the $1,000 is paid from 
the reserve or deposit theretofore made 
by the policyholder. 

This probable increase of rates is one 
of the most difficult problems facing 
the managements of mutual benefit so- 
cieties. It is one which neither the 
departments nor the legislatures can 
solve for them. It is to the credit of 
the managements of many of these so 
cieties, that conscientious and vigorous 
efforts are being made to solve th2 
problem. Surely, in view of the grea: 
difference between the mutual benefit 
societies and the old line companies ina 
the matter of expenses, the members of 
the former can well afford heartily to 
co-operate with their managements in 
placing these societies upon a sound aad 
lasting basis. 

Life Insurance Taxes. 

The same company has of late been 
making much complaint of the taxes 
paid in Wisconsin with little result, if 
any, other than possibly to injure its 
Wisconsin business. Its principal ar- 
gument seems to be that it paid to Wis- 
consin in 1907 a tax of $1,000 per day 
or in all $367,726. This statement 
should be supplemented by one which 
the company fails to make that the 
Wisconsin policyholders only bear their 
proportion of this tax and that the ag- 
gregate taxes are over $2,000 per day 
or $803,252, and that this is all the 
taxes it pays upon assets amounting to 
$232,819,246. This is at a rate of .344 
per cent. on its assets. The railroad 
property of the state, which is taxed 
on the same basis as all other property, 
on a valuation of $267,861,500, which is 
but little above the assets of the insur- 
ance company, paid a tax the same 
year of $3,083,720, at the average state 
rate of 1.151 per cent. At the same 
rate, the property of the insurance com- 
pany would have borne a tax of $2,669. 
749 instead of a total of all taxes, licen- 
ses and fees of $803,252. It should be 
emphasized that these taxes are dis- 
tributed upon all-the policyholders and 
that the Wisconsin policyholder bears 
no more than the one outside of Wis- 
consin. 


It is well to note that the greater 
part of the taxes paid by this company 
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ENTERTAINED PAUL MORTON. 





iPresident of Equitable Life Visits Port- 
land, Me. Agency of The 
Society. 





F. H. Hazelton, of Portland, manager 
of the Equitable Life for Maine, enter- 
tained Paul Morton, president of the 
Society, at his beautiful summer home 
'Hazel-Den at Old Orchard recently. It 
was Mr. Morton’s first visit to Portland 
and he expresed himself as being great- 
ly impressed with the city. 

Asked regarding the future of life 
jmsurance in the United States he stat- 
ed that it was in better shape than ever 
before. The recent hard time, he said, 
had shown the working man and the 
man in every walk of life that it was 
a necessity. “Life insurance,” said Mr. 
Morton, “is now recognized as a neces- 
sity and a protection. When men are 
itthrown out of work as they have been 
in the present hard times they have 
something in life insurance to fall back 
upon, something to take care of their 
families. Our business during the past 
year has increased 40 per cent. and 
there has been a general increase in 
all good reliable life insurance.” 

William Alexander, secretary of the 
Society accompanied President Morton 
and both addresed the meeting of 
Maine agents held while they were in 
the city. 

Texas Companies Stung by Law They 
Created. 








It is claimed by the city authorities 
of Austin, Texas, that Texas insurance 
companies are slow in the payment of 
their taxes, and that over $10,000 is 
still due on 1907 valuations of bonds on 
deposit in the state treasury. This tax 
is imposed in accordance with one fea 
ture of the Robertson law, which was 
adopted in Texas at the instigation of 
the Texas companies. The city author- 
ities of Austin claim they are going to 
collect those overdue taxes even if they 
have to take the cases into the courts. 
If they get judgment they can levy on 
the bonds.—“Insurance Herald.” 





Prominent Actuary Passes Away. 





Israel C. Pierson, well known to the 
life insurance fraternity and actuarial 
profession, died at his home in Plain- 
field, N. J., last Thursday, following a 
stroke of apoplexy. He had been in ill 
health for some time and for two weeks 
previous to his death it was feared he 
could not survive. 

Mr. Pierson was for some thirty years 
connected with the Washington Life as 
actuary, during which time he was 
prominently identified with the Actu- 
arial Society of America. 





Having been licensed in Georgia the 
Jefferson Standard Life, of Raleigh, N. 
C., has appointed Dr. H. H. Bass and 
J. E. Perin, its general agents for the 
Northwestern and Southern portions of 
the former State. The firm has opened 
offices in Atlanta and is preparing for 
the systematic cultivation of the field. 





to Wisconsin is a 3 per cent. tax upon 
its income from investments and hence 
indirectly a tax upon its property. The 
tax statement of this company for 1907 
shows an income of $43,645,415 and an 
income of $12,176,787 subject to the 
Wisconsin tax of 3 per cent. Of this, 
the Wisconsin premium collections 
amounted to $2,441,681 and the remain- 
der or $9,735,106 subject to the tax, 
came from interest on investments. As 
the average interest rate reported by 
the company is 4.76 per cent., the tax 
against the interest income figured 
separately is equal to .143 per cent. or 
less than one-seventh of one per cent. 
on the principal on which this interest 
was earned. The average tax rate for 
1907 of 1.151 per cent. fixed by the tax 
commission in the state for other prop- 
erty is eight times the rate paid by 
the assets of this company. 
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A PROGRESSIVE MOVE. 





Marston & Wakelin of Philade!phia 
Secure Fine Quarters in the 
Land Title Building. 





The Philadelphia firm of Marston & 
Wakelin, general agents for Eastern 
Pennsylvania, Delaware and South Jer- 
sey will in the near future move from 
its present quarters in the Bullitt 
building to a handsome suite of seven 
rooms in the giant Land Title building, 
situated at Broad and Chestnut streets. 

The firm has been handicapped by 
inadequate quarters for several years 
and believes that this removal will 
mark the beginning of a new era in its 
business in Philadelphia. It is deemed 
a progressive movement inasmuch as 
it will take them into the heart of the 
business district of the city. 

The firm Marston & Wakelin, now 
composed of Amos Wakelin, Henry W. 
Marston and W. A. Smalley, has repre- 
sented the New England Mutual Life 
for over forty years, and in that time 
the assets of the company have grown 
to a point in excess of the total insur- 
ance in force in 1866, when their con- 
tract was made. In the growth the 
company has experienced Marston & 
Wakelin have been among the largest 
contributors of the field force, and at 
the present time have about $30,000,000 
of insurance in force in their territory. 





COMMONWEALTH TO BRANCH OUT. 





Louisville Company Increasing Capital 
and Will Enter New Territory 
January First. 





The Commonwealth Life of Louis- 
ville, which company has thus far con- 
fined its operations to its home State, 
has decided to increase its authorized 
capital stock to $500,000. It is stated 
that $100,000 of the new stock has al- 
ready been taken by the present stock- 
holders, which when issued will make 
the paid-in capital $300,000. The re- 
mainder will be placed principally with 
prominent men in those parts of the 
state jin which the company at present 
has few if any stockholders, so as to 
gain all the benefit to be derived from 
having influential stockholders in the 
different sections in which the company 
operates. 





Appreciation Effort. 





Gratified for the courtesy and con 
sideration shows them by the company 
at the recent home office convention 
the field managers of the Prudential 
who were in attendance, at a private 
conference decided to pay a compliment 
to the Managers of each Ordinary Di- 
vision in the way of special effort for 
October, which will be known as “Ap- 
preciation Month.” 

C. B. Knight of Philadelphia is to 
direct the Eastern forces in honor of 
Manager Andrews; J. W. Wilson of 
Cleveland will captain the Western 
forces in honor of Manager Tasney and 
J. M. Skinaer of Atlanta will have 
charge of the Southern men who have 
pledged their best efforts to Manager 
Lang. 

Judging from the amounts promised 


October will be a banner month with 
the Ordinary agency. The James Perry 
New York City agency heads the list 
with $1,000,000, the C. B. Knight Phila- 
delphia agency following with $750,000. 





HOST MAKES NEW CONNECTION. 





Former Head of Wisconsin Department 
Joins Forces of United States An- 
nuity and Life. 





Zeno M. Host, formerly insurance 
commissioner of the State of Wiscon- 
sin, for two terms, one of the best 
known men in the insurance business, 
has been appointed director of agencies 
for the United State Annuity and Life 
of Chicago. For the past eighteen 
months .Mr. Host has had charge of 
the field force of the Knights of Pythias 
during which period the agents under 
his management placed seventy-two 
millions of insurance on the full legal 
reserve premium basis. 





SUN LIFe IN MARYLAND. 





Promotion For Cashier 
Manager Peed Well 
With 


Claybrook— 
Satisfied 
1908 Results. 

F. W. Claybrook, Jr., of Baltimore, 
cashier of the Maryland Agency of the 
Sun Life of Canada, Eugene C. Peed, 
manager, has been appointed district 
manager of the company for West- 
ern Maryland with headquarters at 
Cumberland. Although the Sun Life 
has had considerable business from that 
section of the State since the present 
management took charge, Manager 
Peeds thinks that by more closely cul- 
tivating the field, which will be possible 
by establishing a local man there, bet- 
ter results will be obtained. Mr. Clay- 
brook will operate under the supervision 
of Mr. Peed, and will report to the Balti- 
more office. Manager Peed reports that 
the business of his agency has been 
very satisfactory thus far, being some- 
what ahead in all important particulars 
of the record for the similar period of 
last year. 





Pittsburgh Life Outing. 

The home office force of the Pitts 
burgh Life & Trust Co. held an outing 
at Amity, Washington county, last Satur 
day afternoon and great sport was en 
joyed, says “Insurance World.” The 
workers for the Pittsburgh Life at the 
home office left the railroad at Wash 
ington and were driven 11 miles to 
Amity, a quaint old town, which boasts 
of many things, among ‘*em being that 
it is the birthplace of tue president of 
the company—Mr. Baldwin 





License Refused. 





State Auditor Cunningham of Mon- 
tana has refused to issue a license to 
the Western Life and Accident Com- 
pany of Denver, which recently applied 
for permission to do business in that 
State. The refusal followed an exami- 
nation by Paul L. Woolston, consulting 
actuary of Denver, made at the request 
of the Montana Department. 
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PRUDENTIAL FIELD CONTESTS. 





Managers In West and South Line Up 
In Friendly Combat For Last 
Quarter of 1908. 





Spirited contests between the Ordi 
nary agencies of the Prudential in the 
South and West will furnish plenty of 
enthusiasm during the closing four 
months of 1908. 

Ia the Southern Division Missouri 
lines up against Georgia and Florida, 
Rowland & Wilson of St. Louis and H. 
A. Austin, Kansas City, opposing J. M. 
Skinner, Atlanta, C. M. Adams, Macon 
and W. P. Corbett, Jacksonville. 
Other contests in the South. with the 
respective line up on each side are as 
follows: Alabama vs. Tennessee: W. 
L. Sessions, Birmingham; J. W. Terry, 
Montgomery, and J. R. Tapia, Mobile, 
against W. L. McPheeters, Memphis; J. 
W. Smither, Nashville; C. W. Biese, 
Chattanooga, and C. B. Wilson, Knox- 
ville. Louisiana vs. Mississippi: E. J. 
Hamilton and J. M. Goldsmith, New 
Orleans, against A. C. Crowder, Jack- 
son. Kansas vs. Oklahoma: F. D. Van 
Ostrand, Topeka, and G. E. McCready 
Wichita, against F. H. McCleskey 
Uklahoma City and S. H. Chiles, Mc- 


Alester. South Carolina vs. West Vir- 
ginia and District of Columbia: R. H. 
Ferguson, Spartanburg; R. W. Cogge- 
shall, Larlington, and J. T. Coleman, 
Charleston (S. C.) against N. O. 
Bacon, Charleston (W. Va.); C. A 


Vadea, Wheeling, and C. H. Willcox 
Washington. North Carolina vs. Vir- 
ginia and Kentucky: Hodges, Mitchel) 
and Reynolds, Asheville, against W. B 
Allen, Richmond, and Furlow & Avery 
Louisville. In the West, J. E. Smith 
Chicago, will oppose Joseph Herzberg, 
Minneapolis and B. H. Timberlake, 
Minneapolis. Other contests are: R 
S. Boyns, San Francisco vs. O. E. Fell 


Seattle, and Nelles Co., Los Angeles 
J. W. Wilson, Cleveland; E. u. Briggs 
Toledo, and W. E. Githens, Martin's 
Ferry vs. F. F. Greene, Columbus; 
Louis Wirth, Cincinnati, and J. B. An- 
derson, Zanesville F. J. McGrath 
Sioux City; C. H. Johnston, Des 
Moines, and Manager O’Rourke of Du 
buque vs. Gould, Omaha; Mockett, Lin 
coln, and Flemmer, Sioux Falls, S. D 
C. D. Kipp of Springfield, Ill., locks 


horns with 
Manager Butler 
to take a fall out of 
City. 


..all of Grand Rapids and 
of Butte will endeavor 
Baird of Salt Lake 





Northwestern ...utual Promotions. 





The Northwestern Mutual Life an- 
nounces the following promotions: H. 
R. Albee of Portland, Ore., has been ap- 
pointed General Agent of the company 
for Northern Oregon, with headquarters 
at Portland. H. N. Cockerline general 
agent for Southern Oregon, with head- 
quarters at Albany. H. J. Roan general 
agent for Idaho, with headquarters at 
Boise, Idaho 


“IT have known many a business man 
whose credit was immediately estab 
lished in the estimation of his banker 
by causing it to be known that he car 
ried insurance on his life, and numerous 
cases are also known to maay where 
the inopportune death during acute fi 
nancial conditiongand while credit was 
strained has ruined an otherwise pros 
perous business or estate. A man will 
succeed, fail or die. If he succeed, th: 
comparatively small amount of premi 
ums safely invested in life insurance 
is no disadvantage, but the insurance 
frequently saves his estate for the 
family. If he fail, life insurance is fre 
quently the only salvage to the family 
that is not lost with other property. If 
death come (and it surely comes), in 
most cases it saves the whole estate.” 

-W. A. Moore. 





You may not “Know it all” but there 
is only one way to learn to write life 
insurance—go out and write it. Believe 
in yourself and your proposition. There 
is business in each. 
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SUCCESSOR TO JOHN A. HALL. 





Director John L. Tilney and 2nd Vice- 
President McClench Mentioned— 
Promotion for F. W. Smaliman? 





Assuming that Col. H. M. Phillips, 
vice-president of the Massachusetts 
Life will not be a candidate for elec- 
tion as successor to the late John A. 
Hall, president of the Massachusetts 
Mutual Life, rumor has it that John L. 
Tilney of East Orange, N. J., who is 
now a director of the company, will be 
elected to the position. 

Second Vice-President McClench, who 
joined the forces of the Massachusetts 
Mutual as counsel in 1898, is also men- 
tioned as a possible choice. 

It is also stated that F. W. Smallman, 
manager in New York City, is to be 


advanced to the position of Superin- 
tendent of Agencies at the Home 
Office. Mr. Smallman came here a few 


years ago from the South, and still re- 
tains the supervision he had in that 
territory. 


TWENTY YEARS’ SERVICE. 





W. J. Roddey, South Carolina Manager 
of the Equitable Life, Has Made 
Substantial Progress. 





Some twenty years ago a young man 
became connected with the Equitable 
Life Assurance Society as a sub-agent 
and the results of twenty years of 
steady, conscientious work and honor- 
able dealing are personified in W. J. 
Roddey, now manager of the society for 
South Carolina with headquarters at 
Rock Hill and an honored trustee of 
Winthrop College. 

Experience teaches that on the whole 
and in the great majority of cases suc- 
cess in life depends more on character 
than on either intellect or fortune. In 
climbing the rungs of the ladder of life 
nothing is more certainly effectual than 
that combination of characteristics 
which are comprised in the word “de- 
pendableness”’ and no better example of 


the possibilities of the life insurance 
business can be found than Mr. Rod 
dey’s career, for his success, a measure 


of which may be gauged from the fact 
that his agency has produced an amount 
of business well up in the millions, is 
entirely due to an abundant supply of 
sound every-day qualities, and there is 
no reasOn why any young man possess- 
ing these should not follow in Mr. Rod- 
dey’s footsteps and become a successful 
life insurance manager. 

Mr. Roddey is still in the prime of 
ife and enjoys the confidence and es- 
teem of the Equitable people and of his 
associates and numerous friends in 
Rock Hill. His agency recently had a 
most successful convention at Biltmore, 
N. C., the good effects of which will be 
far-reaching. 

Senator William R. Hough Promoted. 

Senator Hough, who for some years 
has been one of Mr. Roddey’s leading 
producers, has been promoted by the 
Equitable to the position of Assistant 
Agency Supervisor and assigned to Mr. 
Roddey’s agency Senator Hough, 
though but a young man, has been very 
successful in his life insurance work 
and in his new position he will have ap 
opportunity to further expand. 





TIPS FOR SEPTEMBER. 





Pointers to Men in the Feld by a 
Successful Superintendent of 
Agents. 





Jilson Williams, field superintendent 
of the Security Mutual Life, operating 
in the South, is not the least bit super- 
titious, consequently he does not hesi- 


tate to give “Tips” to the men in 
hunches of “thirteen.” The following 
is the list for September: 


Optimism is the 
Be progressive 
+ * + 
The difference between men and the 


results they accomplish is due in a 


parent of progress 


large measure to the difference in their 
concentration, determination and en- 
ergy. 
+ * cz 

Ninety odd per cent. of our activity 
is automatic or habitual. Get the work 
habit. The line of least resistance is 
alluring and often restful, but work is 
the only path to the cherished end— 


Success. 
ok + * 


The political season is on but instead 
of discussing politics talk “Security” 
policies. It will prove more profitable. 

~ * * 

Your policy contract is a good matter 
to speak of—Is your manner of speak- 
ing as good? 

* ok 


Everybody needs life insurance—em- 
ployer or employee. It capitalizes in- 
dividual ability and guarantees continu- 
ity of plans by protecting investments 
and earning capacity. 

* * + 


It is your business to extend the bene- 
fits of life insurance. By devoting your 
entire time to collecting autographs on 
application for your own company, you 
will find little opportunity to wonder 
how the other fellow gets business. Try 
sa cal * * 

In soliciting business impress the 
stamp of individuality on methods em- 
ployed. Do it your own way. The com- 


INDUSTRIAL INSURANCE 





By D. G. C. SINCLAIR, Superintendent Metropolitan Life 





Any one who has made a close study 
of life insurance in general will appre- 
ciate the fact that in Industrial insur- 
ance as apart from the Ordinary (or 
old line plan), the entire business from 
its inception as such, can be clearly 
traced and the many changes and im- 
provements that have occurred can be 
clearly defined; and this because the 
business was inaugurated within the 
life-time of men who are still interest- 
ed in its progress. What was the ex- 
act date of the origin of insurance is 
still shrouded in doubt and mystery— 
many phases of Guilds and Orders be- 
ing lost in the midst of ages. But of 
Industrial insurance we can speak 
with historical and mathematical exact- 
ness. The self-same cause that led to 
the evolution of Ordinary life insurance 
led to the creation of Industrial insur 
ance—a desire for the independent pro- 
tection of the family under a guaran 
teel contract. Industrial insurance 
may briefly be defined as life insurance 
adapted to the needs and means of the 
working classes, and although protec- 
tion along this line had been known in 
England for hundreds of years, such 
protection was uncertain, unstable in 
character, and without adequate guar- 
antee of any return for money invest- 
ed. I, of course, refer to the system of 
burial clubs in vogue for a very long 
period of time. Clubs of this descrip- 














W. J. RODDEY. 


South Carolina Manager 


ing months are the active agents har- 
vest. Get yours. 
* ” a” 

“I would lay down my life to protect 
my wife,” says the devoted husband. 
Ask him to pay down a few dollars to 
protect his widow. 

* +e 


Women are not the only humans who 
say “No” when they mean “Yes.”’ Don’t 
take your prospect’s first or second 
“No” for an answer. 


Equitable Life Assurance Society. 


tion flourished—most of them for a 
short time only—in every town and vil- 
lage; indeed, many a public house had 
its own “burial club” for the protection 
of its particular patrons. 

These clubs were conducted by offi- 
cers who served without any remunera- 
tion beyond what was expended for 
liquid refreshments on the night as- 
sessments were paid. How many buri- 
al clubs have existed and since “ceased 
from troubling” will never be known, 
but there is on record the fact that up 





MUTUAL LIFE POLICIES 


Are Easiest to Sell 


Because Yearly dividends have been increased for the last three years 1906-7-8 
at a rate equalled by no other company. 


Cash values guaranteed in the new life and endowment policies, are equalled by 


few companies. 


Attractive features have been added to standard policy forms. 
Liberal terms offered producing agents under the 1908 contracts. 


GEO. T. DEXTER, 2nd Vice-President 


THE MUTUAL LIFE 


Insurance Co. of New York 


For Information Address 


34 Nagsau Street, 


NEW YORH, N. Y,. 


to 1867 no less than 38,000 of them had 
been established in England alone. 

It was not until 1854 that a serious 
effort was made to place the business 
of insuring lives for a small amount on 
a firm scientific basis as apart from the 
prevailing “hat-passing” methods then 
in use by burial clubs. In that year the 
Prudential Assurance Company of Lon- 
don inaugurated the plan of issuing as- 
surances on adult lives only, the pre- 
miums being paid to the company’s 
agent, who collected it weekly at the 
home of the insured. Some time after- 
wards the attention of the officials at 
the home office was drawn to the phe- 
nomenal record being made by one of 
its agents in a country town, and a ren- 
resentative was dispatched to investt- 
gate. He discovered that the agen‘ 
had made his record by undertaking 
entirely on his own responsibility and 
at his own risk, to insure infants in 
those families where Industrial insur- 
ance had been placed on the lives of 
adults. His experiences with infantile 
insurance had been so favorable that 
the entire question of extending the 
scope of Industrial insurance to include 
infants was gone into exhaustively by 
the company, with the result that in- 
fantile insurance became, and has since 
continued to be, a recognized part of 
the business. 

Part Time Agents. 

The active prosecution of the busi- 
ness for many years after its inaugu- 
ration was conducted to a very large 
extent by agents who devoted only a 
portion of their time to the work. Over- 
seers of mills, foremen in factories, and 
men engaged in kindred occupations, 
who were in daily contact with the 
working classes—the bone and sinew 
of Industrial insurance—were the men 
who composed the agency force. Men 
there were, of course, who devoted a!! 
their time and talent to the business, 
but the majority for some years, con- 
sisted of men who devoted only a small 
portion of their time to it. A great 
change and at the same time a great 
impetus to the business was brought 
about through the Civil War in the 
United States. That war had the effect 
of, among other things, paralyzing th: 
cotton industry in Lancashire, England, 
which was then, as it is to-day, the 
greatest stronghold of Industrial insur- 
ance. Hundreds of factories were 
closed and thousands of operators 
were driven to seek other ways of earn- 
ing their livelihood. Many of the men 
so thrown out of work were part-time 
agents of the Prudential, and owing to 
the loss of their regular employment 
and in the absence of other means of 
securing employment, devoted their en- 
tire time to the business of the com- 
pany. Those who showed an aptitude 
for the work and who gave indication 
of possessing some measure of execu- 
tive ability, were promoted to take 
charge of a territory and also given 
the power to employ agents and sub- 
agents. Owing to the scarcity of work 
in many branches of industry, likely re- 
cruits were not hard to obtain: indeed, 
a superintendent of agents at that time 
was embarrassed by the immense 
quantity of first-class material with 
which to eauip an agency force. This 
latter condition has, probably, never 
embarrassed any superintendent since 
that time. For many years after the 
inauguration of the business, the com- 
pany met many difficulties and obsta 
cles in addition to those inherent to 
the launching of a new untried experi- 
ment. Opposition on the part of the 
thousands cf burial clubs then existing 
and prejudice on the nart of an igno 
rant or unthinking public, were perhaps 
to be expected, but in addition to these 
discouraging experiences, the company 
had also to contend with much in the 
way of opposition to the scheme, in 
Parliament. Time and again the very 
essence of Industrial insurance was in- 
veighed against by Mr. Gladstone, al- 
though he lived to see and fully admit 
the error of his line of reasoning. Com- 
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ject of infanticide—absolute and pro- 
bable—was gone into exhaustively, and 
it was successfully demonstrated by 
the company that there was not one 
scintilla of reputable evidence that 
could be adduced to substantiate the 
theory of the opponents of the busi- 
ness; and, to-day, Industrial insurance 
is in England, something more than 
an eminently successful business, and 
a demonstration of what indomitable 
courage coupled with profound convic- 
tion in the soundness of an idea can 
accomplish. Industrial insurance is a 
national institution. This statement, 
perhaps, does not admit of much argu- 
ment when it is borne in mind that one 
company alone (the Prudential)has in 
force over 16,000,000 policies or about 
40 per cent. of the entire population of 
the British Isles. Add to this the busi- 
ness of the other companies writing 
Industrial insurance policies -in the 
British Isles, and you have a grand to- 
tal of about 26,000,000 policies, 68 per 
cent. of the entire population. 


Launched in this Country. 


fhe history of Industrial insurance 
on this continent as now practiced, is 
of much shorter duration, not having 
been commenced until late in the 70’s. 
The first determined effort to place the 
business here on the same plane on 
which it existed in England, was made 
by the Metropolitan Life Insurance 
Company of New York in 1879. For 
two or three years previously the Pru- 
dential of Newark had been prosecut- 
ing the business in a perfunctory way, 
with crude methods, caused no doubt 
by a paucity of the sinews of war. 
Prior to that time, however, the Metro- 
politan had, through one of its depart- 
ments, conducted a somewhat analo- 
gous business, collecting the premiums 
in small periodical instalments. In the 
year 1880 the officers of the Metropoli- 
tan, recognizing the merit of the busi- 
ness and the vast undeveloped field for 

in the United States, determined to 
push it with all the energy possible, 
and in order to do so, imported from 
England a large number of trained In- 
dustrial insurance men and their fami- 
lies—something like 2,000 persons in 
all. The work of prosecuting the busi- 
ness was undertaken with vigor and 
enthusiasm, and at the close of that 
year, 1880, there were over 110,000 poli- 
cies in force. 

Subject to Unjust Criticism. 

Industrial insurance has had a lot of 
criticisms, but I propose to show you 
that the criticisms are unjust. The poor 
man is entitled to good substantial in- 
surance. He cannot afford to carry it 
in large amounts or to pay the premi- 
um every three months. His income is 
such that it must be guided on a week- 
ly basis. He belongs to a class that is 
conscientious, honest and industrious; 
people who are anxious to place them- 
selves in a position where they can be 
independent; care for their loved ones 
in sickness and bury them respectably 
in case of death. This cannot be ac- 
complished unless the home is protect- 
ed and each member carries sufficient 
insurance to provide a decent burial. 

The man who can afford to pay the 
expenses incurred upon the death of a 
member of his household is limited to 
about 15 per cent. of our entire popu- 
lation. That is, without obligating him- 
self to his friends, relatives and neigh- 
bors. This leaves 85 per cent. who re- 
quire to a considerable extent the bene- 
fits of Industrial insurance. 

The rates on Industrial insurance 
have been severely criticized, but ex- 
perience has shown it to be necessary 
to have ample loading for expenses. 
(Again there was no table of mortality 
to intelligently guide the officials of the 
eompany engaging in the business. It 
was first necessary to establish a rate 
that would be sufficiently high so that 
disaster would not be encountered in a 


a@ year at the homes of the insured. 
Ordinary business, or old line plan, at 
the most requires only four calls and 
only 40 per cent. of it is so paid, the 
majority of the policies being paid an- 
nually or semi-annually, and in many 
cases a call to collect is unnecessary, 
as a check is sent when due. 
Liberal to Policyhoiders. 

After years of severe struggle and 
loss which had to be made up by con- 
tributions of fresh capital (which for a 
while disappeared as fast as paid in), 
the tide turned and the business be- 
came profitable. The profits have, how- 
ever, been returned back to the policy- 
holders to an extent utterly without 
precedent in any country or in any 
business. 

The company that I represent set 
aside voluntary offerings to be paid to 
policyholders during the year 1908 ag- 
gregating over $2,500,000, and during 
the past eleven years to more than $14,- 
500,000 on non-participating Industrial 
policies. 

Previous to 1892 the Industrial poli- 
cies issued had no provision for paid-up 
value. Since that year all policies is- 
sued bear in the contract provision for 
paid-up insurance after five years’ pre- 
miums are paid, and, as this was a new 
concession characteristic of the men 
guiding the destiny of the business, the 
provision inserted then was made re 
troactive to the old policyholders; it 
not being practical to reduce the pre- 
miums on the old outstanding policies, 
the death benefits have been increased 
on all policies in force five years, with 
the exception of policies issued on the 
increasing life and endowment plan, on 
which the insurance is increased each 
year after the policy has been in force 
three years, the scale is as follows: 


Per Ct. 
Over five years insured............. 5 
Over ten years insured............. 10 
Over fifteen years insured........... 15 
Over twenty years insured.......... 20 
Over twenty-five years insured...... 25 


(To be concluded next week.) 





Cortland D. Pierson succeeds Gilpin, 
Van Trump & Montgomery as general 
agent for the U. S. Fidelity and Guar- 
antee Co., at Wilmington, Del. 


IF YOU ARE AN ACTIVE AGGRES- 
SIVE LIFE INSURANCE SOLICITOR 
AND WANT TO WORK UPON A 8YS- 
TEMATIC PLAN TO PRESENT THE 
NEWEST AND BEST PROPOSITION 
IN LIFE INSURANCE COME AND 
SEE ME. JAMES PERRY, MANAGER, 
PRUDENTIAL INSURANCE COM- 
PANY, 20 VESEY STREET, NEW 
YORK CITY. 





UNEMPLOYED, OR DISSATISFIED 
LIFE INSURANCE AGENTS AND 
SOLICITORS WHO HAVE DEMON- 
STRATED THEIR ABILITY, BUT ARE 
NOT SATISFIED WITH PRESENT 
SURROUNDINGS, AND ARE WILLING 
TO MAKE A CHANGE TO COM- 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 








TATE Matual Life 








MUNICATE WITH THE MAN- 
AGER OF A LARGE, WELL KNOWN 
COMPANY FOR SPECIAL WORK.| 
ADDRESS “ MANAGER” EASTERN| 
UNDERWRITER OFFICE. 


GENERAL AGENTS FOR UNOCCU- 
PIED TERRITORY, FOR A PROGRES-| 
SIVE SOUTHERN LIFE INSURANCE) 
COMPANY, IN GEORGIA, ALABAMA, | 
NORTH AND SOUTH CAROLINA, | 
VERY LIBERAL RENEWAL CON-| 
TRACTS, WITH GENEROUS EX- 
PENSE ALLOWANCE TO GOOD 
MEN. ADDRESS “CUTLER,” EAST-| 
ERN UNDERWRITER OFFICE. 


STOCK SALESMEN.—A fully pro-| 
tected and guaranteed Life insurance 
Agency Company’s stock is being of- | 
fered to the public. it is a thoroughly 
established, dividend paying proposi-| 
tion, and secured by the underlying 
guarantee of a large Trust Company. | 
Salesmen wil! be furnished with an at-| 
tractive and complete selling kit, and | 
full line of letters of endorsement, and 
acknowledgements of receipt of divi-| 
dends from stockholders, who are! 
among the most substantial and well | 
known business men—bankers, manu- | 
facturers and educators—in the South. | 


Liberal compensation to salesmen of | 
ability. Address—Southern Profit, Care| 
Eastern Underwriter, New York, N. Y. | 




















ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 


a 
Offers exceptional inducements to reliable and energetic 
men who are experienced in, or who would like to en- 
ter, the business of life insurance. 





NATIONAL LIFE 


INSURANCE CO. 


MONTPELIER, VERMONT. 


Established in 1850. 


JOSEPH A, De BOER, Prest. 
JAMES T. PHELPS, V.-Prest. 
JAMES B. ESTEE, 2d V.-Prest. 
OSMAN D. CLARK, Secretary. 


Operating in 36 States. 


H. M. CUTLER, Treasurer. 
A. B. BISBEE, Med. Director 
C. E. MOULTON, Actuary. 
F. A. HOWLAND, Counsel. 


This Company held January 1, 1908 and gained during the past decade: 


ABSETS. ....... oo. c cece cceseeeee sce ees $40,354,241.29 Cain, 172 per cent. 
Cth onedebniv esas sccverccssesessn $4,539,688.47 Cain, 149 per cent 
IS  avacoccsvncsesdtnnesiccnes $153,467 ,472.00 Gain, 100 per cent. 


ITS LIFE, TERM AND ENDOWMENT CONTRACTS ARE LIBERAL AND ATTRACTIVE. 


J. F. MAKLEY, General Mgr. 
149 Broadway, New York. 
J. V. ALEXANDER, General Mer. 
1134-36 Granite Bidg., Rochester, N. Y. 


M..H. MULLENNEADX, General Mgr. 
110 State 8t., Albany, N.Y. 
A. H. GSELLER, Mer. 
9 Clinton St., Newark, N. J. | 


Assurance Company 


Worcester, Mass, 


_ 


incorporated 1844, 





Financial Statement, Jan. 1, 1908. 


OT fassetccnetesseave $29,845,723.08 
ROU” Sencvnsstveceos 28,286,361.96 
Meee $1,559,361.12 





A. G. BULLOCK, President. 
Burton H. Wright, Secretary. 





1860 48th Year 1905 
Home LifelnsuranceCompany 
of New York. 


GEORGE E. IDE. President 
Assets iskolte tcéuhS neues $20,004,853.63 
Liabilties (including Divi- 





dend Endowment Fund) 19, 235,418.20 
Dividend Endowment Fund 
(Deferred Dividends).. 1,795,020.00 
RN bn oa cicessesnce 769,435.43 
Insurance in Forece......... 86,193,296.87 
The 48th Annual Report shows a gain 
in the amount of insurance in force; that 
assets were increased nearly $1,000,00v, 
| and that over $300,000 was paid to policy- 
holders in dividends. 





BERKSHIRE 
LIFE INSURANCE CO 


OF PITTSFIELD, MASS. 
James W. Hull, President. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 

For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 MUlk Street, Besioen, Mass 
DYER & FOSS, General Agents 
JOHN H. ROBINSON, General Agent 
253 Broadway, New York 





READ ~<a 
THE EASTERN UNDERWRITER 


A Weekly Journal Which Helps the Agent 
PRICE $3 PER YEAR 
Address, 105 WILLIAM STREET 
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Naturalists tell us that the bee has 
to visit 40 floweis before he gets one 
drop of honey. The force of the adage 
“Busy as a bee,” is thugs more apparent. 
The work of the bee conveys a lesson 
to the life insurance agent. While the 
first flower the bee visits may contain 
the drop of honey, it may also occur 
that 39 flowers may be visited with no 
success; and the bee who would there- 
upon cease in his efforts would starve 
or be driven from the hive as a drone. 
Similarly in life insurance, all experi- 
ence teaches that a certain number of 
calls properly made, where insurance is 
properly presented, will produce appli- 
cations; not necessarily the first call or 
the first 10 calls, or not always first 
20 calls, but that application, if the 
work is persisted in, will come. Inter- 
views must be held to secure applica- 
tions. In the long run, the amount of 
business produced will depend largely 
upon the number of people you see. 
The law of average was discovered by 
the eminent religious thinker and writ- 
er, Pascal, who had observed that the 
gambler in throwing dice was certain 
to throw each combination of numbers 
the same number of times. This law of 
average applies quite as much to solicit- 
ing ag it does to the throwing of dice; 
and if some agents were as persistent 
as some gamblers, they would have bet- 
ter results than luck—they would have 
the deserved earnings from their work. 

Things to Avoid. 

If he gets four aces the first throw— 
or gets an application right away—he 
is apt to forget that because of the very 
reason that four aces came at once, it 
is probable that it will be some time 
before they are due again; to expect 
that because of immediate success he 
will continue to have the same good 
fortune every throw, is absurd in dice 
and equally improbable and unreason- 
able in the soliciting of insurance, and 
no agent should be discouraged because 
one success does not always immediate- 
ly follow another. He should keep on 
throwing—keep on worxing—with the 
certain knowledge that success will 
come. 

The other class of mistakes comes 
from discouragement because four of 
a kind are slow in coming—because the 
applications do not come at once. Yet 
here again, as in dice, every observing 
man knows that four of a kind will 
come a certain number of times and 
that they will come with certain regu 
larity if enough throws are made. Many 
an agent has abandoned effort just 
when success was in his grasp—just 
when the seed sown was about to ripen 
into fruit—and by abandoning the busi- 
ness has thrown away months of effort. 
The quitter never wins at anything. 
Stay put and win. 

The Law of Average. 

It must be remembered, also, that the 
law of average must have a large num 
ber of cases in order to operate. Just 
as our whole business is based upon the 
law of average, is soliciting. The 
results to be obtained from 1, 10 or 20 
calls are not based upon sufficient data 
to be of great value; but no agent at 
all fitted for the business can call upon 
several people each day, energetically, 
tactfully and earnestly, for six months 
or a year, without securing results, any 
more than one can continue to throw 
dice for a thousand times and not get 
a regular number of good throws. 

The Foliow-up System. 

Confidence that properly tollowed up, 
business will come, should encourage 
many an agent in one of the two cate- 
gories above; should keep one from be- 
ing depressed because after one success 
another does not immediately follow; or 
because success does not immediately 
come, when there is certainty that it 
will come. One of the significant de- 
monstrations of the operation of this 
law was the Erie campaign last June. 


SO 


‘THE NECESSITY FOR STEADY WORK. 


By Edward A. Woods, Manager Pittsburg Agency Equitable Life. 
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Twenty-five agents, in a city entirely | 
strange to most of them, started out 
each day for applications, not inter- 
views. The average number of calls 
made by each agent was never less 
than 9 or more than 14 a day. Three 
of the 7 whole days it was 12; one day | 
13 and one 1l. The, 1,091 calls resulted 
in 819 interviews and 69 applications; 
16 calls of 11.7 interviews for each ap- 
plication. Other figures by systematic 
agents keeping a regular record of their 
work confirm in a striking manner this | 
experience in our agency. The number 
of interviews necessary to secure an 
application quoted by different system- 
atic agents varies from 9 to 12. Of 
course, an agent, by additional experi- 
ence, tact, preparation and pressure, 
may decrease the number of interviews | 
necessary to secure an application; but 
the one important point for every insur- 
ance agent to bear in mind always is 
that agents get business by securing in- 
terviews. One experienced manager is 
quoted as saying that interviews secure 
99.9 per cent. of business written. It 
canot be secured without taem;t it can 
be secured with them. 

Everlasting Persistency Essential. 

The one thing necessary 
agent to do in order to get business is 
to keep after it, to show at least as 
much energy as the bee; not buzzing 
loud for the first few flowers and then 
quitting because honey is not found at 
once, but convinced from all experience 
that the presentation of life insurance, 
intelligently, tactfully, enthusiastically 
and earnestly, day after day, to a cer- 
tain number of persons, will secure ap- 
plications, commissions and renewals. 
If Robert Bruce had not watched the 
spider keep On trying after six failures, 
he would probably never have been 
King of Scotland. Many of the richest 
mines in the country have been aban- 
doned by the first prospectors just be- 
fore the rich ore was struck by their 
more persistent successors. It is said 
that the diamond mine of Golconda was 
found on a diamond field abandoned by 
its former owner on his hunt for wealth 
elsewhere, and that oil was first struck 
in Pennsylvania in a field which the 
owner had abandoned to hunt oil in| 
Canada. Perseverance is as necessary 
in life insurance as in any other busi- 
ness. It is not a business for .drones 
or weaklings, but requires persistence 
and perseverance. All around us the 
records of the men in the Pittsburg 
agency possessing these qualities give 
us assurance that they will result in 
commissions, a good living for our fam- 
ilies, and successful useful lives for our- 
selves. | 








Failing to comply with a State regu- | 
lation calling for the filing of a semi-an- | 
nual statement within 60 days from 
June 30, the Georgia Insurance Depart- 
ment has revoked the license of the} 
yuarantee Life, of Texas. | 
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| a package containing $50,000, and en- 


for each | 


September, 17, 1908. 


. 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND MUTUAL 
Life Insurance Co. 


BOSTON, MASS. 


Detectives are endeavoring to recover 


trusted to the Wells Fargo Express 
Company at Salem, Oregon, by J. R. 
Albert, president of the Capital Nation- 
al Bank of that city, for shipment to 
J. M. Myers of Portland. The package 
mysteriously disappeared and thus far 
no trace of it has been found. 











As J. B. Andrews stepped from the | 
Western Pennsylvania penitentiary last 
Friday, after serving an eighteen 
months sentence for highway robbery, 
he was taken into custody by the sheriff 
of Ontario county, N. Y., charged with 
having aided in robbing the D. H. 
Mather Bank of Shortsville, N. Y., of 
$60,541 on December 15, 1906. 





Jperates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possibile 
security, with a safe, 
equitable contract. 


FINANCIAL STATEMENT. 





Starkweather Shepley, of Providence 


have been given the Eastern genera] Assets Jan. 1, 1908......$44,182,875.18 
agency of the Sovereign Assurance Liabilities ..............- $41,159,132.85 
Company of Toronto. PE bt biccsesesenecees $ 3,023,742.33 


Alfred D. Foster, President. 
D. F. Appel, Vice-President. 
J. A. Barbey, Secretary. 
Wm. F. Davis, Asst. Secretary. 


RELIANCE LIFE 


—— 


PITTSBURGH 
Policies That Can’t Be Beat 


The New Policies 


(1907) 
Of the 


| Equitable Life 


Of Iowa 


Are up-to-date in every re- 
_ spect,—including provisions 
for 
Days of grace; 
Change of Beneficiary; 
Annual Loan and Cash Values; 








Extended Insurance; Assets 
Payment in Instalments, Over Two and One-Half 
llillions 


Limited or Continuvuus. 
‘Agents wanted in unoccupied 
territory. Write the Home 
Office, Des Moines, Iowa. 


( Course of In: urancea Education 


Our ; Department for Furnishing 


| Prospects. New Model Policy 


yur Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. Co., 


HARTFORD, CONN. 


Write Home Office. 


Exceptional opportunities for General 
Agents in 

PENNSYLVANIA 

IOWA AND ALABAMA 





| 


OHIO, 





THE 
Inter-State Life 
Assurance Company 


Has more than $1,100,000 in securi- 
ties deposited with the Auditor of State 
of the State of Indiana for the protection 
of its policyholders, 

Has just issued new policies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 





Che Northwestern 
Mutual Life Insurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


New Business Paid-%or 





1996 oS 93,563,452 
1907 - - ° 102,233,634 
Each year larger than any in the pre- 
vious history of the Company. 


Commenced Business 1858 


$ 90,334,038 





Annual Loan and Cash Values. 

Automatic Extended Assurance, 

Paid-Up Assurance. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Assur- 
ance or Decreasing Cost. 

Payment in Installments or 
Annuity. 


Gigns of the Thnes 
The rapid increase in the new business 
of The Nortinwestern during the period 
of life insurance investigation and 
thereafter shows that The Northwestern has | 
never lost the confidence of the publicand that 
it is easier than ever to write business for 
The Northwestern. 
It is capable of easy demonstration that 
eta is the best Company to | Agents Wanted. 
* 
sme, The Northwestern’s 1908 policy con- | Address the Company. 
th its Dividend Options, Paid-up and | 
Endowment Options, Options of Settlement Indianapolis, ind. 
and the new Premium Loan feature. 
Issues Partnership and Corporation In- 
surance. 
For further information or an Agency, 


H. F. NORRI 
Superintendent of , rn 
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Agents’ Alphabet. 

Attend to all business promptly. 

Be careful not to overstate the policy. 

Count the cost of wrong statements. 

Do not make derogatory remarks about 
competitors. 

Endeavor to make increase each week. 

Find out the needs of a prospect and 
dwell on them. 

Get at once to business when you meet 
a prospect. 

Hold your company above false state- 
ments. 

Insist that the prospect knows what he 
is buying. 

Just dealing means the same for the 
agent as others. 

Keep close to the actual benefit of the 
policy. 

Let nothing discourage you from regu- 
lar work. 

Make friends of your policyholders. 

Never fail to keep an appointment. 

Observe carefully the rules of the com- 
paay. 

Place only such business as you know 
will stay. 

Queer your own business if you lie 
about a rival. 

Right age of an applicant saves you 
time and trouble. 

Study well your prospect before push- 
ing him 

Talk always to the point. 

Utilize every local happening to your 
advantage. 

Venture to urge him to decide; it is for 
his good. 

Watch his face, if possible, as you talk. 

Xcellent opening for you is a frieadly 
greeting. 

You must watch the papers and get 
arguments. 

Zeal, industry and system bring sure 
reward.—Live Wire. 





On the 3rd inst. a complimentary 
dinner was tendered to Superintendent 
Peter J. Kraus by the Chicago Super- 
intendents’ Association, at the Grand 
Pacific Hotel, German Room, in cele- 
bration of twenty-five years continu- 
ous service with the Metropolitan Life 
Insurance Co. The affair was a grand 
success. There were present, our es- 
teemed Superintendent of Ageacies, J. 
A. Frink, all the superintendents of the 
City of Chicago with Superinteadent 
John Haut as toastmaster. Superin- 
tendent of Agencies J. A. Frink read 
the letters and telegrams received from 
the executive officers expressing regret 
at their inability to be present. The 
letters received from Haley Fiske, vice- 
president, and other officers were read 
as only Mr. Frink can read them and 
surely any man may well be proud of 
receiving such complimentary letters 
as did Superintendent Kraus. There is 
certainly no maa whom the executive 
officers hold in higher esteem than this 
gentleman. Speeches were made by 
every superintendent present express- 
ing their love and esteem for Mr. 
Kraus as a superintendent and as a 
man, 





W. Baumgart of Paterson holds 
the ordinary agency record, and he is 
closely seconded by the following: I. 
Joachin, Paterson; A. Cox, Newark; 
W. Weintraub Jersey City; M. Backel, 
Harlem; Agent B. Heksch of New 
Brunswick leads the eatire field in In- 
dustrial increase. Next to him are: J. 
L. Hart, Middletown; C. Mambro, Pitts- 
burgh; M. J. Devine, Treaton; J. 
Schiavona, Trenton. 





The outing of the Schenectady, N. Y., 
staff of the Prudential at Forest Park 
on August 29 was a most delightful af- 
fair. After dinner, brief, stimulating 
and complimentary remarks were made 
by the invited guests, Supervisor W. 
R. Konow, Superintendents T. S. Husk, 
J. E. Mahar, M. L. Mohor, Z. T. Mil- 
ler and E. L. Post. Superinteadent 
McAron, greatly to his surprise, was 
tendered the sort of birthday gift that 


aa 


every earnest Prudential superintead- 
ent fully appreciates, when Assistant E. 
H. O’Neil, on behalf of the staff, ad- 
vised Mr. McAron that it had been their 
aim and desire to honor the superin- 
tendent who had won his way so effect- 
ively into their hearts, with an appli- 
cation from every assistancy for each 
year of his life, and as a result of the 
combined effort of all they had suc- 
ceeded, and tendered him a week show- 
ing a writing of 308 industrial applica- 
tions and a fair volume of Ordinary. 
The superiatendent in well-chosen words 
expressed his appreciation. 





Superintendent A. J. Laurenstein of 
the Dover, N. J., Metropolitan district, 
is encouraging his staff to greater ef- 
forts for the last four months of the 
year and feels confident that the effort 
that is being put forth will result in 
largely increased business in both 
branches. 





J. Slater of Jersey City leads the 
assistancy forces on industrial increase, 
and after him may be mentioned, 
Messrs. H. R. Howard of Paterson; J. 
M. Conway of Pittsburgh; J. Goetz of 
Williamsburgh and M. J. McDonald of 
Pittsburgh. Assistant H./R. Howard 
of Paterson holds the ordinary record, 
and the gentlemen who are crowding 
him closest are, J. Slater, Jersey City; 
J. Newman, Harlem; E. Scherff, New- 
ark; W. J. Stock, Harlem. 





Standing of districts of the Life In- 
surance Company of Virginia as to 
placed ordinary: Class A-1—Norfolk, 
Richmond, Atlanta, Terre Haute, New- 
port News. Class 1—Roanoke, Durham, 
Evansville, Charlottesville, Petersburg. 
Class 2—Gastonia, Columbus. Kinston. 

Manager Fenimore of the Norristown 
District still heads the Colonial forces 
on industrial increase for the year. He 
is now more sharply pressed than ever, 
Trenton being on his heels. Among 
other districts next in order may be 
mentioned: W. L. Griffin, Jersey City; 
Pittsburg, J. I. McLeod; Easton, J. 
W. Allbritton. Manager L. Janson of 
Williamsburzgh holds the ordinary rec- 
ord, followed by W. L. Griffin, Jersey 
City; D. E. O'Neil, Harlem; L. P. 
Welsh, Trenton; P. M. Leiffer. Ho- 
boken. 





The Dearborn, Chicago, district of 
the Metropolitan stood No. 1 in the 
Great Western section for ordinary 
business issued for the month of July. 
Assistant Manager Spiegel of the dis- 
trict leads for personal work in the 
Ordinary department. He has passed 
the $75,000 mark and expects to have 
$100,000 issued and placed before the 
15th of October. August was the best 
Industrial month Dearborn district had 
during 1908, making over 100 per cent. 
of their Industrial allotment. The 
agency and assistancy staff are a happy 
satisfied lot of men and great results 
may be expected from the Dearborn 
district for the remainder of the year. 





No good reason exists for complaint 
in the Trenton, N. J., district of the 
Metropolitan. Superintendent J. A. 
Conaway is a hard worker and with the 
cooperation of his enthusiastic staff is 
making a good record. 





Twenty-five Prudential superintend- 
encies which lead in industrial increase 
for the year: H. R. Kendall, Louisville; 
A. X. Schmitt, Chicago 2; E. E. Litz, 
Omaha; P. H. Showalter, Denver; B. 
R. Cosby, Parsons; A. C. Grant, Mil- 
waukee 1; A. Huebner, New York 5; 
G. W. Lamson, Chicago 5; C. V. Dyke- 
man, Long Island City; J. S. Kendall, 
Chicago 1; J. H. Monteith, Peoria; E. 





J. Nealy, Chicago 3; W. H. Joyce, 
Buffalo 1; P. F. Kielty, Wilkes-Barre; | 
G. S. Wainwright, Washington; W. J. 
Crook, Salem; W. J. Summerell, Chi 
cago 9; C. W. Godfrey, New York 2; 
J. R. Ireland, Chicago 10; W. T. 
Graves, Detroit; F. B. Reilly, Brook- 
lyn 5; J. P. Zimmer, Milwaukee 2; | 
M. L. Mohor, Boston 1; P. J. Cox, | 
Chicago 6; W. S. Barnes, Elmira. | 





Assistant Superintendent W. W. 
Bransgrove of the Prudential Provi- 
dence 1 district is in charge of the 
Office during the absence of Superin- 
tendent Harry B. Brice on his vacation. 

The latest changes reported among | 
the Colonial workers are: Appoint- | 
ments to assistancies: Samuel Bren- 
ner, Jersey City; Joseph A. Conway, | | 
North Philadelphia; William F. Veasey, | 
Newark; Emanuel S. Starliper, West 
Philadelphia. Claude G. Otwell has | 
been appointed manager at Middletown, 
N. Y., and Charles Ramp, manager at 
Lancaster, Pa. 








J. G. Walker, President 


T. Wm. Pemberton, Ist Vice-Pres. 


ORGANIZED 1871 


LIFE INSURANCE COMPANY © vrewa 


HOME OFFICE, RICHMOND, VIRGINIA 
Trust Company 


The PIONEER Southern Industrial Life Insurance Company | 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 


tintenchincicapeeRee OVER— $4,000,000 


Total Payments to Policyholders since Organiaation OVER—$8,500,000 


W. L. T. Rogerson, Secretary 


SR SEA are oe OVER— $61,000,000 








INDUSTRIAL INSURANCE 











H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 





Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most liberal Industrial Policy 





METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
«The Leading Industrial 
Insurance Company in 
America”’ 





AGENTS WANTED 


Any honest, capable and industri- 
Ots man, who is willing to begin a 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reachs The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 





«* That the cost has been reduced, 


| appeals directly to the intelligence 
| and common sense of the people.” 


That’s the way PRUDENTIAL FIELD 
MANAGERS are talking about 


The NEW Low-Cost 
Life Insurance Policy 


of 


The Prudential 


the Greatest Success in Life Insurance! 


We want Agents. 
We want Managers. 
We want YoU! 


The Prudential Insurance Company of America 


Incorporated as a Stock Company by the State of New Jersey. 
JOHN F. DRYDEN, President. 
Home Office, - - NEWARK, N,. J. 


Pittsburgh Life & 





Pittsburgh, Pa. 
W. C. BALDWIN, President 


Issues the best Life—Accident and Health 
Policies on the market 


POSITIVE INSURANCE POLICIES 
Say what they willdo - Do what they say 


Solicitors of this Company have a broad 
field of action 


| CONTRACTS MADE DIRECT WITH THE COMPANY 


ENDORSED AT HOME 
ASSETS..... ......over $4,500,000.0 


HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa. 











JOHN C. PAIGE CO. 
INSURANCE 
BS KILBY ST. BOSTON, MASS, 
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lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
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of the officers is the office of this news- 
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EXPENSE IN FIRE INSURANCE. 





It is always well to hear what may 
be termed “the opposition,” both in its 
effect upon the individual and business 
life. Our best friends may not always 
agree with what we do or say, and it 
is a fact that criticism has been respon- 
sible for much of the improvement made 


from time to time. 

The address of Eugene J. McGivaey, 
Insurance Commissioner for Louisiana, 
at the National Convention of Insurance 
Commissioners was aot such as woula 
“tickle the palate” of the average man- 
aging underwriter of a fire insurance 


corporation. It vas an argument for 


reduced expenses and coasiderable of 
what seemed to be good logic was 
prought to bear by the geatlemanly head 
of the Louisiana Department. 

That the expense element can be 
brought down to the figure named by 
Mr. McGivney is deemed incredible by 
fire underwriters and men familiar with 
the intricacies of the business. The re- 
quirements of various State Depart- 
ments, with the existing lack of uni- 
formity has done much to increase the 
expense accounts. 

The burden of taxation, ever increas- 
ing, must also be kept in view. In fact 
it would be well for Insurance Commis- 
sioners to keep in mind the fact that 
while constantly calling for reduced 
expenses, little, if anything, has 
been done to save unnecessary and un- 
just exactions in this line. When en- 
deavoring to bring about reform ‘n the 
way of reduced expe ses, the best ex- 
ample may be set by commencing right 
at home. Urge legislatures to repeal 
laws which can only mean an indirect 
tax upon the people. 

Every corporation must of necessity 


have proper regard for the expense 
element of the business if it desires 
to maintain any gtanding among similar 
corporations. Dividends are paid to- 
day from the leakages of two decades 
ago, and there is no question but that 
fire underwriters are just as anxious to 
give the greatest results possible for 
the least amount of money to property 
owners, cutting off every avenue of un- 
necessary expense, as are the managers 
of corporations in other lines of busi- 
ness. 

They have given and are giving seri- 
ous thought to the subject and would 
no doubt welcome suggestions as to 
substantial ways in which economies 
can safely be enforced. 





THE WISCONSIN REPORT. 





In his annual report, under the head 
“General Remarks,” George E. Beedle, 
Insurance Commissioner for Wisconsin, 
gives a lengthy discourse on the subject 
of life insurance, justifying the passage 
of the laws that drove many companies 
from that State. 

One of the most important laws enact- 
ed from his viewpoint was that limiting 
expenses. He states that companies 
have been charging “increasingly nigh 
premiums” on the plea that it would 
more fully assure the solvency of the 
institutions, but that “large returns in 
dividends” failed to materialize. This 
condition of affairs, he believes, justi- 
fied the enactment of the law. 

Probably there is little need to refer 
to this feature of the report, for as a 
matter of fact many companies that 
withdrew gave no consideration what 
ever to the restrictions in expenses. 
It is noteworthy, however, that Com- 
missioner Beedle, in referring to in- 
creased premium rates did not explan 
that in practically every instance, so 
far as regular companies are concerned 
the increased rate was concurrent with 
the inauguration of a higher reserve 
standard, with the consequent increase 
in guaranteed reserve values. 

He does not explain that the de- 
crease in so-called dividends has been 
in a measure the result of increased 
benefits in policy contracts, decreasing 
rates of interests and exorbitant in- 
creasing taxation. The payment of a 
tax of $1,000 per day to the State of 
Wisconsin by the Northwestern Mutual 
Life is passed over lightly, the company 
in reality being criticized for complain- 
ing when railroad corporations are pay- 
ing a much higher rate. 

Another point emphasized ia the re- 
port is that regarding publicity. Much 
ado is made of this feature. Company 
officers had no objection to furnishing 
detailed reports to policyholders, but 
they did object to furnishing a report 
such as filed with the Insurance Depart- 
meat and in default of supplying such 
report languishing behind the prison 
bars as a penalty. Even if the mistake 
in omitting to send the report should 
be a clerical one, the officer is held re- 
sponsible. 

Then, too, imagine the effect a law 
of this nature has in piling up the ex- 
pense account and hence reducing the 
dividends. 

The principal trouble in Wisconsin 


was that a few men who kaew com- 
paratively nothing about insurance un- 
dertook to mold the method of con- 
ducting the business to their owa ideas. 
It is true they held public hearings 
and well-posted, successful life insur- 
ance Officials tried to enlighten the 
Legislative Committee upon the subject, 
but figuratively speaking they might 
as well have tried to batter dowa a 
stone wall with their heads. The Wis- 
coasin legislators had their own ad- 
visor and it mattered not whether he 
ever had aay life insurance experience 
or not, 

Companies expressed their opinion of 
the work of that Committee when fhey 
withdrew from the State rather than 
Operate uader the laws enacted. Th- 
people have now expressed their opinion 
by refusing to eadorse Speaker Eker 
(the leader) and four of his associates 
for renomination, and according to 
latest advices Commissioner Beedle has 
also been defeated for renomination. 

What better evidence of a stinging 
rebuke having been administered could 
be given? 





GOV. HUGHES RENOMINATED. 





Notwithstanding the opposition mani- 
fest among party leaders, Governor 
Hughes of New York was renominated 
at the Saratoga convention held this 
week. Several politicians who have as- 
sayed to guide the destinies of the Re- 
publican Party in the great Empire 
State, and who were arrayed in oppo- 
sition to a renomination of the Governor 
found themselves in the unenviable 
position of crawling into the rear end 
of the band wagon. When it was 
shown that they could not be the 
drivers, and that the “wagon” would 
go along without them, any old seat was 
good enough. There was a scramble 
to get aboard. 

Just to what extent this picture will 
be reproduced among life insurance 
men in this State remains to be seen. 
It has been said that fifteen thousand 
field men would co-operate to defeat 
the re-election of Governor Hughes on 
account of his action in refusing to act 
upon the committee bill amending Sec- 
tion 97 of the New York insurance law. 

If the whole story of the attempt te 
amend Section 97 were told, the criti- 
cism heaped upon the Governor for the 
part he played in the affair might be 
tempered somewhat. 

What will he do if re-elected? Past 
experiences are sufficient warranty for 
the assumption that no special promises 
will be made in order to obtain votes. 
If elected, it will be under the general 
promise of serving the State and people 
in the best manner possible according 
to'the light he possesses. 

We do not believe that Governor 
Hughes is averse to a modification of 
Section 97 along lines that will allow 
larger compensation to agents, but he 
has upon many occasions stated that 
he would not sanction any change 
which would make possible a return to 
conditiong that prevailed before the in- 
vestigation. Whatever life insurance 
men may do for or against his re-elec- 
tion, it will have no influence upon his 
attitude in regard to the matter of a 
change in the law referred to. 





OF PERSONAL INTEREST 


Cecil F. Shallcross, the youthful and 
highly capable manager of the Roya! 
for New York and the Middle Depart- 
ment, arrived in this city several days 
ago, after a six weeks vacation, delight- 
fully spent motoring about Southern 
England and Northern Wales. An en- 
thusiast in whatever he undertakes, 
whether it be work or play, Mr. Shall- 
cross, during his absence abroad de- 
voted himself wholly to pleasure seek- 
ing, and that he secured it, in generous 
measure goes without saying. Accom- 
panied by Mrs. Shallcross (a daughter 
of C. H. Post, United States manager 
of the Caledonian and herself famous 
as a lover of the out-door life), Mr 
Shallcross, radiating from his home 
town of Chester, shot inte all the nooks 
and crannies of picuresque Southern 
England and his old stamping ground 
of Northern Wales, the scenery of 
which cannot ne excelled anywhere in 
the world. 

That he profited by the outing, a 
glance at his bronzed features, and un- 
usually sprightly manner well at- 
tests. Already a prominent figure in 
the fire underwriting world, Mr. Shall- 
cross is destined for still greater things, 
and his activities will redound to the 
general good of the business. 














And s0 United States Manager Wray 
of the Commercial Union jis receiving 
congratulations and a silver service 
upon the twenty-fifth anniversary of his 
connection with the well-known British 
institution which began to transact 
business in ‘New England in 1883. Col. 
Wray is a man of virile, clean cut per- 
sonality who knows his business thor- 
oughly and is exceedingly well liked by 
his agents and fellow managers. He 
has made a splendid record for his com- 
pany, and is regarded as one of the 
most illustrious graduates of the New 
England Insurance Exchange. His New 
England friends unite in cordially wish- 
ing him health and prosperity for at 
least another quarter century.—Innitt 
in “The Standard.” 





D. W. Armstrong, Jr., the alert sec- 
ertary of the National Surety Company, 
whose friends outnumber his enemies a 
thousand to one, is at his early home 
in Louisville, trying hard to loaf for a 
couple of weeks, and making a sorry 
mess of it. Armstrong can get more 
real enjoyment out of hard work than 
any other man in the business, but 
when it comes to loafing, he is a flat 
failure. 

After two weeks in Kentucky Secre- 
tary Armstrong will don his official 
toga and as an executive of the Nation- 
al Surety Company will attend the an- 
nual meeting of the American Bankers 
Association at Denver. A multi-million- 
aire himself D. W. will be able to give 
pointers to the bankers that they will 
likely appreciate. 





Mr. and Mrs. Andrew T. Walp of 
East Orange, N. J., announce the mar- 
riage of their daughter, Estelle Eugenie 
Anderson to E. R. Perkins on the even- 
ing of September 23rd at the First Pres- 
byterian Church of that city. Mr. Per- 
kins needs no introduction to the life 
insurance fraternity. As superintendent 
Ol agents of the New York Life both in 
the field and home office, and now as 
a vice-president of the company he has 
won for himself a multitude of admirers 
among life insurance men. 





William B. Hamilton, special agent 
of the Central Accident of Pittsburg 
from its incorporation until the company 
reinsured its business, and since that 
time special agent of the United States 
Casualty, has been appointed general 
agent of the latter company for Pitts- 
burg and vicinity succeeding W. V. 
Otto, resigned. His headquarters will 


be in the Keystone building. 
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FIRE INSURANCE DEPARTMENT 





RADIGAL ACTION PROBABLE 


AS A COMPETITIVE MEASURE. 








Union Companies Chafing Under En- 
croachment of Non-Boarders In 
New York State. 





The competition of xzon-board and 
high commission companies ia the State 
of New York has reached such an acute 
stage that there is strong probability 
of some radical action on the part of 
members of the Eastern Union, ia order 
to improve the situation. Ome company 
finds, upon careful investigation, that 
forty towns and cities in the state 
which, five years ago, each furnished 
considerable business, have passed to 
non board or high commission compa- 
nies. Other companies have had a like 
experience and it is poiated out that, 
unless something is done to protect the 
companies, the inevitable result will be 
the retirement from this class of towas 
and villages of Union companies. 





IN THE SUBURBAN FIELD. 





Need for Strong Disciplinary Measures 
in the Exchange—Revenue From 
Field. 





There is no gainsaying tue statement 
that if the Suburban Fire Insurance 
Exchange ig to vecome a permanent fix- 
ture in the underwriting field, and at- 
tain its greatest usefulness to the busi- 
ness, some of the membership compa- 
nies, and prominent ones too, will have 
to act more honorably to their associ- 
ates than they have thus far. It is 
an open secret that two or three power- 
ful offices went into the association 
very half-heartedly, but having once 
pledged support they should loyally live 
up to every assum-d obligation. 

It may be policy to deal gently with 
rule infractions by the strong violators, 
but their immunity from swift and 
severe punishment is a standing invita- 
tion for the smaller fry to turn sharp 
corners, a proceeding that several are 
already being freely accused of. 

During the six months in which the 
Exchange has been in existence the 
membership companies .ave secured in 
premiums from the suburban field near- 
ly two and three-quarter millions of 
dollars. How much more has been se- 
cured by bush-whacking concerns, 
of which a small British office is chief, 
no one knows, but doubtless enough to 
bring the total revenue to an even three 
million dollars. 

Continued complaint being made of 
the writing of business within the Ex- 
change territory by dummy agents, 
resident in suburban New Jersey, the 
proposition of extending the jurisdic- 
tion of the :ssociation to embrace all 
that part of the latter State in the old 
organization is being seriously enter- 
tained by company officials. 





“| Will Save You Money.” 





(Contributed) 
Editor Eastern Underwriter :— 

The article in your issue of August 
13 under the head “Hard on Local 
Agents” turns the spot-light on a prac- 
tice that very naturally as you say, “is 
creating considerable uneasiness among 
company officers.” 

Managers who solicit the business of 
brokers whose entire stock in trade is 
their willingness to juggle schedules 
and pare rates, and who write lines for 
such brokers on terms and under condi- 
tiong they have refused to give their 
local agents, are certainly endangering 
the business. 

In a late conversation with a broker 
he said, “I don’t need an introduction 
or pull to get business. I walk into the 
office of a complete stranger, hand him 
my card; and say give me your business 
and I will save you money. He sits 


up and takes notice at once, and I soon 
have the order and get busy on the 
schedules.” 

The risk ig then “improved” by hang- 
ing “No Smoking” signs, cleaning the 
spittoons, putting a drip pan under the 
water cooler, ete., ete.; the form of poli- 
cy is “improved” by cutting out every- 
thing possible in favor of the companies 
and the insertion of a number of litile 
jokers for the benefit of the assured. 
The agent with a disposition to give his 
companies a fair deal, loses the busi- 
ness and has the pleasure of reading in 
the insurance papers, that “The large 
line on the Skinem Mills at Squashville 
has been captured by the enterprising 
and progressive brokers, Messrs Cutem 
and Slashem of Manhattanville. This 
ageressive and popular brokerage firm 
ig rapidly forging to the front.” 

(No one questions the value of better 
construction, methods of fire prevention 
and fire extinguishing appliances, but 
where one in ten thousand “improves” 
his risk to make it safer, the nine thous. 
and, nine hundred and ninety-nine “im- 
prove” to reduee the rate, and usually 
the reduction in rate is greatly in ex- 
cess of the improvement in hazard. 

A prominent manager lately said, ‘|! 
am tempted to resign my position and 


open a brokerage office. The brokers 


made the money. They skin the busi- 
ness both going and coming, and we 
are getting more and more under their 
domination. They are becoming the 
managers and we the managed.” 
SPECIAL. 





PORTLAND FIRE LOSSES HEAVY. 





Inadequate Water Supply in Maine 
City May Compel Increase In 
Rates. 





It is not only in the West that is 
heard reports of heavy losses for fire 
companies. The East is contributing 
its share and particularly in Eastern 
cities is the record high. Duriag the 
year the experience in the city of Port- 
land, Maine, has heen so very disastrous 
that the companies are seriously con 
sidering a radicai advance in rates. It 
is reported the results at this point 
have been chiefly owing to the weak- 
ress of the water system. At a recent 
fire the fire department was on hand 
in ten minutes from the time of dis- 
covery, but on connecting up to hydrant 
it was unable to get any water at all. 
The property loss in Portland sinc: 
January last is said to be a little greater 
than the premium income of the com. 
panies for the whole state of Maine ir 
1907. The companies, therefore, wil! 
either bring about a radical advance in 
rates or, as an alternative, a prompt 
undertaking on the part of the city to 
put the requirements of the water sup 
ply aad fire department upon an ade- 
quate basis. 





TO CELEBRATE. 





Twenty-Fifth Anniversary of New York 
State Association to be Com- 
memorated. 





In celebration of the 25th anniversary 
of the founding of the Underwriters 
Association of New York State, a ban- 
quet will be held at the Hotel Astor, 
rod city, on the evening of November 

th. 





Issuing Underwriters Policy. 

The Eastern Fire, of Atlantic City, 
is now issuing the Atlantic Underwrit- 
ers Policy in New York and Pennsylva- 
nia. This department is in charge of 
C. L. Stowell of Rochester, New York, 
who is general agent for the two 
States. 





The extensive plant of the Casma- 
dale Cement Company, located seven- 
teen miles out of Louisville, Ky., ‘burn- 
ed on the night of the 11th. The loss 
is placed at $2,000,000. 


INTERNATIONAL SPRINKLER 


1S always onthe spot with The 
water at any time of the 


day or night. 


Itdoesnt have 


to be calledasan >, 


engine does— 
1* ts onthe 
joy and 

r @ady todeliver 
the water 
write us at 
Philadelphis. 








HOW SETTLEMENT WAS HAD 


IN THE FAMOUS BROOKLYN LOSS. 








Process of Adjusting Claim of Abraham 
and Straus—Some Novel 
Features. 

One of the most complicated losses 
ever presented the local fire adjusters 
for settlement was that caused through 
the fire in the refrigerating and cold 
storage apparatus and stock of furs of 
Abraham and Straus, of Brooklyn, on 
June 9th last. 

The history of the settlement is thus 
set forth by Willis O. Robb, secretary 
of the Committee on Losses and Ad- 
justments of the New York Board of 
Fire Underwriters: 

We enclose duly approved claim for 
loss, in accordance with adjustment 
made under direction of this commit 


tee by Mr. F. I. Crisfield on building 
and refrigerating apparatus. and by 
Messrs. G. R. Branson, W. R. Pitcher 


and E. D. LaTourette on stock, showing 
settlement as follows: 


Value. 
ere $240,000.00 
Refrigerating apparatus.... 20,000.00 
EE ak kvvper cane tseeasie . 935,250.95 


Companies interested in the enor- 
mous discrepancy between damage to 
building and damage to contents may 
care to know that, in addition to the 
foregoing items of loss, there was also 
a loss on furniture and fixtures, which 
did not come under the jurisdiction of 
this committee, and where the adjusted 
loss was $1,000 on insurance of $10,000 
covering a sound value of $9,851. It 
will be noted also that the proofs of 
loss on stock were originally made out 
in behalf of the insured on the basis of 
a loss of $665,435.11, and that supple- 
mentary statements and apportionments 
were attached to these proofs after 
completion of the adjustment at $646,- 
688.92, as above. 

This fire occurred about 11 P. M. The 
circumstances of the fire and of the 





ee 


damage caused by it, together with an 
account of the construction and equip- 
ment of the building, are fully set forth 
in the report of Manager Hess, of the 
New York Fire Insurance Exchange, 
dated June 22, 1908, based on inspec- 
tion of Superintendent E. P. Boone, of 
the Sprinkler Department of the Ex- 
change, and companies are referred to 
that report for such information as they 
may seek on those aspects of the loss. 
We will only add here that the adjust- 
ers representing this committee believe 
that the fire originated inside the insu- 
lation, not within the room proper, as 
Mr. Boone’s report indicates. their rea- 
son for this belief being mainly the prac- 
tical burning through of studding pieces 
embedded in the insulating material. 
The adjustment of loss on building 
and refrigerating machinery was prac: 
tically based on the estimate of Mr. J. 
W. Clark for building work proper, and 
the figures obtained by the insured for 
replacing the electric ight and sprink- 
ler appliances damaged. The total of 
$1,600 thus reached was more or less 
arbitrarily apportioned so as to assign 
$500 to building proper and $1,100 to 
the insulating plant, and an apportion- 


Loss. Insurance. 
$ 500.00 r 
1,100.00 $20,000 , #240,000. 
646,688.92 $1,015,000 


ment then made by which the $240,000 
of building insurance first pays the 
former loss, and then, with its remain- 
der, contributes with the $20,000 of spe- 
cific insurance on the insulating plant 
to pay the $1,100 loss on the ‘atter 
class of property. 

As to the handling of the stock loss 
adjustment, we quote as follows from 
the letter of Messrs. Abraham & Straus, 
dated August 11th, addressed to the ad- 
justers, and transmitting the detailed 
claim for loss, which had only then 
been put in shape for submission: 

“Immediately after the lose, as re 
quested, we proceeded to erect racks 
in duplieate on the floor upon which 
the fire oceurred and wsvemove «he 
goods remaining and place them in the 

(Continued on page 11.) 
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WATER PLANT ABOUT READY. 








New Service Shortly to be Used at 
Orange, N. J., Doubles Present 
Capacity. 





Within a short time it is figured the 
new waier plant at Orange, N. J., will 
be in working order. 

The new pumping station occupies 
the site of the old sewer pumping sta- 
tion. There is a duplicate plant, equip- 
ped with the latest designed pumps and 


boilers. There is also a large room de- 
signed ultimately for the municipal 
lighting plant, which the city has 


planned to run in conjunction with the 
waterworks. 

The pumps have each a capacity of 
3,000,000 gallons a day. This is almost 
double the quantity of water consumed 
in the city daily. There are various 
devices in the station the use of which 


tends to economy, including a con- 
denser. 
The storage reservoir is on the side 


of the mountain. It is 128 by 238 feet 
in size, and has a depth of twenty-five 
feet. It is 400 feet above sea level and 
220 feet higher than the elevation at 
Main and Day streets. When the reser- 
voir is completed water will be deliver- 
ed to the city by gravity. At the present 
time the pumps are delivering water 
directly to the mains. 





TO INCREASE ITS CAPITAL. 





Stuyvesant Insurance Company Calls 
Meeting to Approve Action of 
Directors. 





Under date of September 12 the 
Stuyvesant Insurance Company of this 
city sent out notices for a meeting of 
stockholders to be held September 30, 
at which resolutions adopted by the 
Board of Directors increasing the capi- 
tal stock from $200,000 to $400,000 and 
reducing the number of existing shares 


so aS to make the par value $100, in- 
stead of $25 will be presented for ap- 
proval. The letter which is self-ex- 


planatory is as follows: 

At a meeting of the Board of Direc- 
tors of the company held on September 
9, 1908, the following resolutions were 
unanimously adopted: 

“Resolved, that the Board of Direc- 
tors of the Stuyvesant Insurance Com- 
pany approves an increase of the capi- 


tal stock of said corporation from its 
present amount of two hundred thou- 
sand dollars (200,000) to four hundred 
thousand dollars ($400,000), the two 
hundred thousand dollars additional 


stock to be issued at one hundred and 
fifty per cent.; all stockholders of rec- 


ord at the time of the filing of the 
necessary certificates to have the right 
within ten days from said time to sub- 
scribe for an amount of new stock equal 
to their holdings at the said price. pay- 
able one-half on or before October 1:ta, 
twenty-five per cent. additional on or 


before November 17th, and twenty-five 


per cent. additional on or before De- 
cember 17th, 1908; that in case any of 
the stock be not subscribed for by 
stockholders as aforesaid within ten 
days of the filing of said certificates 
subscription books be opened to the 


public by the officers of the company 
and said new stock cffered to the pub- 
lic in the order of their subscriptions 
at the said price. 

“And Further Resolved, that the Board 
of Directors of the company recom- 
mends this plan to the stockholders 
and directs that a meeting of the stock- 
holders be specially called for the pur- 
pose of voting upon such proposition, 
in the manner provided by law and by 
the by-laws, to be held at the office of 
the company, No. 76 Williams Street, 
Borough of Manhattan, City, County 
and State of New York, on the 30th day 
of September, 1908, at 12 o’clock noon, 
and that the officers of the company be 
and hereby are directed to publish due 
notice of said meeting in accordance 
with the statutes in such case made and 
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provided, and to mail a copy of such 
notice to each stockholder at his last 
known post office address at least two 
weeks before the meeting, or serve the 
same personally on him at least five 
days before the meeting, and be further 
directed to mail to each stockholder at 
his last known post office address a no- 
tice of the filing of the certificates to 
be filed in accordance with the statutes 
in such case made and provided.” 

“Resolved, that the par value of the 
shares of stock of this company be 
changed to one hundred dollars ($100) 
per shares and that the officers be di- 
rected to call a stockholders’ meeting 
and take the proper steps to carry this 
resolution into effect.” 

For the purpose of taking action up- 
on the two above propositions stock- 
holders meetings will be held at the otf- 
fice of the company, 76 William Street, 
Borough of Manhattan, City of New 
York, on September 30th, 1908, the first 
at 12 o’clock noon, and the second at 
12:30. Notice of each meeting is here- 
with enclosed. 

If such increase in the capital stock 
be authorized notice will at once be 
mailed to the stockholders with blank 
forms of subscription. 

Any stockholder in favor of the re 
commendations of the board who may 
be unable to attend said meetings is 
requested to sign before a witness and 
return to the company the two enclosed 
proxies, one of each of the meetings. 





Writing Surplus Lines Mérely. 





The theory having been advanced 
that the appointment by the United 
American Fire, of Milwaukee, of A. M. 
Waldron, of Philadelphia, as its Bast- 
ern general agent, was preliminary to 
the regular entry of the company into 
the agency field in this section, Mr. 
Waldron advises that such is not the 
case. While it is possible that the cor- 
poration will later increase its capital 
to $200,000, and thus be eligible for ad- 
mission into New York, it has no idea 
of taking such action at this time, its 
present plan being to accept strictly 
first-class surplus lines and _ re-insur- 
ances. 


The Chicago agency of the Southern 
of New Orleans, has been given to A. 
Loeb and Sons. 





IN OLD SUBURBAN FIELD. 





Non-Board Competition Growing Daily 
More Severe in North Jersey. 





Continued complaint is heard from 
special and local agents regarding the 
increasingly severe competition of non- 
board companies throughout North Jer- 
sey. The territory particularly afflicted 
is the old Suburban Association field, 
which after being without government 
of any kind for nearly ten years, passed 
under the jurisdiction of the Middle De- 
partment Association in 1906. The ap- 
plication of the schedule to the territory 
caused, aS was to have been expected, 
a vigorous kick- from the assured and 
afforded an admirable opportunity for 
the non-boarders to get in and cut the 
new tariffs. Some time ago the Middle 
Department Association named a spe- 
cial committee to consider the situation 
and if possible draft a plan for meeting 
it. The committee has not yet formu- 
lated its report. 








In Thorough Working Order. 





A capital demonstration of the effi- 
ciency of New York’s high pressure 
water main was afforded on Saturday 
night when the seven-story brick soap 
factory of Bnoch Morgan’s Sons, at 
Bank and West Street, burned. The 
fire was a fierce one, and while the new 
mains service was not able to subdue it 
until damage estimated at $250,000 had 
been done, it prevented the burning 
of three large steamers of the White 
Star Line, whose pier is directly oppo- 
site. 





A Correction. 


In stating the business transacted by 
the F. H. Ross & Son agency for the 
first six months of 1908, we gave the 
premium income as_ $75,921.36, the 
amount reported to a representative of 
The Bastern Underwriter by the firm. 
We are advised that the account of one 
company from January to 


looked, so that the total premium in- 
come to July 1 was $96,846.85. 





The capital of the Northwestern Fire 
and Marine, of Minneapolis, will be in- 
creased from $200,000 to $500,000. 











THE CALIFORNIA INSURANCE CO. 
OF SAN FRANCISCO, CAL. 


Assets $795,987.00 Surplus to Policyholders $551,180.00 


Losses Paid—Cash Without Discount— 
In San Francisco Conflagration $2.550,000.00 


LOGUE BROS. @ CO., Managers 
245 FOURTH AVE., 


PITTSBURG, PA. 











SURPLUS LINES. 


LONDON LLOYDS. 


We can furnish you a policy covering up to $40,000 in a syndicate of LONDON 
LLOYDS Underwriters that accept American fire business only through our vo: 


fice. Immediate binders given; 


10 per cent. commission paid. Send ug full in- 


formation; also a list of a few represented companies and the amounts they 
carry. A warranty will be required in some one of the companies mentioned 


below: 


_ Aetna Insurance Company, Alliance of London, Commercial Union Assurance 
Company, Continental Insurance Company, Firemens Fund Insurance Company, 


German American Insurance Company, 
ance Company, 


Hartford Insurance Company, Home Insur- 
Liverpool & London & Globe Insurance Corporation, London Assur- 


ance Company, London & Lancashire Insurance Company, National Insurance 
Company, Northern Assurance Company, North British & Mercantile Insurance 


Company, Insurance Company of North America, 


Royal Insurance Company, 
Office. 


Phoenix Insurance Company, 


Springfield F. & M. Insurance Company, Sun Insurance 


We invite Your Patronage and Promise Careful Attention to Your Jaterest. 


MARSH & McLENNAN, 


London Office, 123 Bishopsgate Street 


New York Office, 54 William st. 


Chicago Office, 159 La Salle Street 





April, | 
amounting to $20,925.45 had been over- | 
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GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORE. 


ORGANIZED 1859, 


Cash Capital ...... $1,000,000.00 
Raa a a ence 5,185,649.51 
Net Surplus........ 949,260.90 


HEAD OFFICE: 
Cor. William and Cedar Streets, 





Samuel Gans 


Leopold Gans 
President Vice-Pres. & Gen’) Mer. 


| Samuel Gans Co. 


186-188 Wooster St., N. Y. 


New York Chicago Atlanta 


RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 580 Spring 


Stocks handled at lowest percentage con- 
sistant with proper results, accompanied 
always with Cash Guarantee. Our methods 
fortify adjusters in advance of closing loss. 

Always telegraph or telephone at 
expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison &t. 


our 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 
63 William St., New York 





Excess Lines handled 
Good connections at Lloyds, 
Correspondents solicited. 


BRITISH AMERICA 
ASSURANCE CO. 


FIRE AND MARINE 


Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1908. 
ee ere ee $1,545,433 
$481,771 


anywhere. 
London. 





Assets 
ge Se eer rer 


HON. GEO, A. COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen. Mgr 





EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


Surplus Line 
INSURANCE 
Reliable Policies Only 
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HOW SETTLEMENT WAS HAD. 





(Continued from page 9.) 
same position as before the fire for 
identification. 

“Temporary electric lights were in- 
stalled and fans were erected to keep 
up a circulation of air to dry and pre- 
vent moulding. Such garments as 
were practically destroyed were left in 
the cold storage room as originally 
hung. Certain furs, upon consultation 
with you, were removed to furriers to 
be dried and prevent further damage, 
and have been returned and are sub- 
ject to your inspection. 

“Our appraisal of loss was maile with 
the utmost care. We gave that work 
over to men of the highest skill, and 
the vast bulk of the appraising was 
done by people who were not in our 
employ until after the fire; our only in- 
structions to them were to make the 
appraisal justly and to allot in each 
case the pet that would put the gar- 
ment in its original shape as when left 
with us. Our method of appraisal was 
as follows: A rack of goods would be 
appraised by one man, the same rack 
gone over by another man who would 
not have access to the appraisal of the 
first party, and all differences in amount 
were then arbitrated by a committee 
of three, and this committee would then 
decide which amount should govern. 
This committee was composed solely of 
people who were not in our employ be- 
fore the fire. Our idea was not how 
large we could make our claim, but how 
just we could make it. * * * * * 
Directly we are in no way concerned in 
the appraisal; every dollar allotted will 
be handed over to the parties whose 
goods were on storage exactly as our 
book calls for, with whatever remains 
of their garments. We, financially, are 
in no way directly interested in the ap- 
praisal except in the comparatively 
small amount of our own merchandise 
that was in the fire.” 

The experts referred to in the fore- 
going communication as having been 
employed by Messrs. Abraham & Straus 
were Messrs. Chas. E. McClennan, Ben- 
jamin F. Cauli and Chas. H. Stephens, 
together with two employes of the in- 
sured firm, Mr. Paul Behnke and Mrs. 
Nancy Bigelow. When their report 
had been received by the adjusters, it 
was first turned over to Mr. E. M. 
Speer, of Thorer & Praetorius, 41 East 
Eleventh street, this city, and after- 
wards quite independently to Mr. Jos. 
Engel, of A. & J. Engel, 13-15 West 28th 
street. As might perhaps been expect- 
ed from the manner in which the esti- 
mate of the insured had been made up, 
the two experts employed by the ad- 
justers found comparatively little to 
criticize either in value or damage fiz- 
ures submitted to them. They agreed in 
thinking that while 85 per cent. of the 
storage goods had been more or less 
undervalued by the owners and in the 
receipts issued to them, 10 or 15 per 
cent. of the fur garments, mainly cheap- 
er articles, had been overvalued, say 
from 25 per cent. to 33 1-3 per cent. It 
will be understood from an examination 
of the forms of receipt and policy given 
below, and of the accompanying analy- 
sigs of the question of liability, that all 


of the experts employed on either side 
avoided any attempt at ac.ually fixing 
sound value or damage when same was 
clearly in excess of the limited liabil- 
ty or stated valuation named in the 
receipts and entered in the schedules 
of the insured. 

The adjustment was after some lit- 
tle discussion reached at the figures 
given above, the method of treatment 
being indicated by the following: 

The receipts given to customers for 
stored garments were worded as fol- 
lows: 

“Received from (the name of owner) 

The articles named herein which we 


Goods owned— 
Furs 


Other merchandise 


Totals of owned goods............... 


Goods stored— 
Furs, identified 
Furs, unidentified 


Total furs 
Other property— 
Rugs, identified 
Cloth garments 


Totals other property 
Salvage expense 


Totals of storage goods.............. 


figures, but what may be called the 
contract or stipulated or “limited lia- 
bility” figures instead. In other words, 
the sound values here dealt with, so 
far ag storage goods are concerned, are 
the totals of the stated or limited valua- 
tions entered in the storage receipts 
given by Abraham & Straus, except in 
those cases where these stated values 
are believed to be in excess of actual 
values, where the latter are used in- 
stead. [N. B.—Examination indicating 
an over-valuation of an average of say 
25 to 33 1-3 per cent. in the case of 
say 10 per cent. of the goods, a flat 














at stated values aggregating only $500,- 
000, and accordingly only $500,000 
worth of insurance taken out by the 
warehousemai, then in case of an actu- 
al 50 per cent. damage to the whole of 
the stock, a total loss would be paid, 
despite the apparent presence of the 
full co-insurance clause. Moreover, 
since only the warehouseman’s liability 


is insured, not the excess of real value 
above that liability, it is clear that the 
insurance companies cannot, under the - 


form as it stands, enforce the custom- 
ary right to take the whole or any part 
of the insured property on payment of 











General merchandise owned by assured (no 


furs and no storage goods) 


Grand totals 





*This is a deduction of 2% per cent.from the $586,847.81 claimed. 


agree to take on storage and insure 
against moths or damage by fire or 
theft subject to the following condi- 
tions: In the event of damage by fire 
or water, the basis of settlement shall 
be the same as agreed upon between 
the insurance companies and ourselves; 
and we shall not be responsible beyond 
the value named in this receipt in case 
of total loss from fire or other cause.” 


The policies cover as follows: 


“On stock, materials, supplies, and 
samples, and on other merchandise, in- 
cluding packages filled and empty, also 
fuel, the property of the assured, or 
held in trust or on commission, or on 
consignment, or sold but not delivered 
or removed, and on property of others 
held on storage or for repairs; also on 
property of others held on storage or 
for repairs to the extent of the agreed 
liability of the assured therefor, which 
is hereby taken and accepted on proof 
thereof as the amount for which this 
Company shall be liable for loss or dam- 
age to such property; also for labor 
and materials expended on same.” 


Companies will understand from the 
discussion and action of the meeting 
held on August 25th that the foregoing 
figures for the sound value of this 
stock and damage thereon as adjusted, 
are not the usual “actual cash value” 


shown above, was made to correct this | 
over-valuation.] Moreover, the figures 
for loss or damage here given are “ac- 
tual damage” figures only when those | 
are less than the values stated in re- 

ceipts, and in all other cases are those 
stated values, i. e., represent agreed 
total losses under the contract. It is 
impossible to say what in this particu- 
lar case would have been the insurance 
loss if actual value and loss figures had | 
been ascertained and dealt with, but} 
because of the very heavy percentage 

of loss to value* it is probable that the | 
result would have been about the same. 

It is clear, however, that the policy form | 
used on this risk might, if the construc- 

tion now put upon it by the parties is 
correct, cause a disproportionate insur- | 











deduction of 2% per cent. in claim, as the agreed (i. e., the stated, not the 
SUMMARY OF ADJUSTMENT. 
1. Goods in Co'd Storage Room 

Per. Loss 
Value Claim Reduction Loss to Value 
cwebee ou $30,663.35 $8,621.91 None $8,621.91 28.13 
araekece 2,354.76 921.97 None 951.97 39.15 
waquree $33,018.11 $9,543.88 $9,543.88 28.90 
weret $699,057.73 $586,847.81 *$14,671.19 $572,176.61 81.85 
weer § f 39,935.50 2,500.00 37,435.50 93.74 
bneeans $738,993.23 $626,783.31 $17,171.19 $609. 612.12 2.49 

eet ee $8,203.00 $5,988.00 $1,500.00 $4,488.00 

bt Adnan 25,138.52 20,345.18 Nil 20,345.18 
ee $33,341.52 $26,333.18 $1,500.00 $24,833.18 74.48 

Redeem. “Apktiiedien $2,306.03 mance Laeewewe 
i hema $772,334.75 $655,422.52 $18,671.19 $636,751.33 82.45 
$805,352.86 $664,966.40 $18, 671. 19 $646,295.21 80.25 

Il. Goods Outside of Storage Room 

aap Ae $129,898.00 $ 468.71 $ 75.00 x 393.71 30 
rrr $935,250.95 $665,435.11 $18,746.19 $646, 688.92 69.15 
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ance loss under other circumstances. 
Thus, if $1.000,000 worth of garments, 
at actual value, were put in storage 
C,. K. Hottoway, Pres. W.S. Bennett, V. Pres, 
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actual) sound value; since the owners 
haye an unreleased prior right to what 


remaing of their several garments, If 
damaged more than the amount of the 
stated value, in addition te collecting 
that value. As an underwriting propo- 
sition, therefore, the issue of this form 
of this eoentract practically waives the 
right to take over the salvage, as well 
ag the benefit (paid for in advance by 
a reduction in rate, of the full co-in- 
esurance clause. Theoretically, at least, 
and in many a supposable case, if not 
in the present actual one, practically as 
well, this is all wrong. But on the 
other hand it is physically impossible 
for a concern having twenty to fifty 
thousands garments in storage to make 
reasonable proof, in case of loss, of 
any other kind of value than that shown 
by its receipts, even if it wished, as 
it does not, to pay for insurance on 
any other kind or measure of values. 
The end to be sought, then, would seem 
to be the fairly full and accurate stat- 
ing of values in the receipts as issued, 
so that insurance limited to those stat- 
ed values will in fact fairly cover the 
real property value at risk. And per- 
haps the best way to accomplish this 
would be to require the warehouseman, 
by the terms of the policy, and thus 
force him to require the owner, by the 
terms of the storage receipt or agree- 
ment, to surrender the property on de 
mand, if damaged by fire, on payment 
of the stated value. In cases of obsti- 
nate under-valuation this might unfairly 
reduce the underwriters’ loss at the 
same time that it penalized the owner, 
but the requirement once established 
might eliminate serious under-valua- 
tions entirely. And it is to be observed 
that the practical absence of moral haz- 
ard in this class of risks makes the op- 
posite evil of over-valuation little to be 
dreaded. 

Two other defects may be aoted in 
the Abraham & Straus form, involving 
some threat both to insurer and insur- 
ed: (1) Goods on storage, if insured 
at stated instead of actual values, should 
be insured separately from goods own- 
ed, as to which actual values govern; 
and (2) such storage goods should be 
insured only on the limited, and not on 
both the limited and the unlimited basis 
as they appear to be in this form. 

The building adjustment was com- 
pleted August 13th, but proofs of loss 
were not filed until September 3d, being 
held to await the determiaation of the 
question of non-concurrent apportion- 
ment. The original proofs under th?2 
stock policies were filed on August 3d, 
the final adjustment agreement on stock 
loss being dated August 26th, and sup- 
plementary statements and re-apportion- 
menis filed August 29th. It will, we 
think, be proper to treat the building 
loss as maturing ia sixty days from 
August 13th, and the stock loss as due 
in sixty days from August 26th. We 
understand the insured will be content 
to discount the claims for pre-payment. 

Very truly yours, 
WILLIS 0. ROBB, Sec’y. 

*The approximate separation made 
‘by Abraham & Straus in their original 
claim was as follows: 


"NEW FIRE FIGHTING DEVICE. 
Johnston Invention Makes Every Home 
A Fire ut ucceseful Test 
at Coney Island. 


An interesting and successful test of 
an effective fire fighting machine took 
place at Coney Island, on Wednesday of 
last week, at which time the inyentor 
of “Johnston’s New Departure Fire Ex- 
tinguishing Engine’ demonstrated that 
it was all that has been claimed for it. 

At the time set for the test upwards 
of a thousand people were assembled 
on Surf Avenue, opposite Vandeveer’s 
Hotel. A box-shaped affair, fifteen feet 
high had been constructed out of an 
old partition, and when ready for the 
test this was saturated with pine pitch, 
tar and turpentine. The materials used 
were pine strips one inch by two inches. 
The interior of the box was filled with 
excelsior, after which about twenty gal- 
lons of kerosene oil was poured Over 
the combination and a match applied to 
it, fifteen gallons of kerosene being ap- 
plied after same was burning. 

After waiting until it was thoroughly 
ignited, with a flame shooting up some 
forty feet in the air, Mr. Johnston turn- 
ed on a single Extinguisher and in less 
than two minutes the fire was out. The 
fire was so hot that the inventor was 
badly burned about the face and hands. 

Similar tests have been made at Jer- 
sey City and Harrison, N. J., with equal 
success. The machine is similar to a 
bucket in shape and contains a pump 
arrangement which can be worked by 
hand. The bucket is of seamless metal 
and when ready for use is hermetically 
sealed. On the top is a lid which may 
be used in refilling the machine with- 
out damaging it. When in opera- 
tion it will throw a stream a distance 
of from forty to fifty feet on both the 
up and down strokes. 

Fluid Kills Fire. 

Speaking of the fluid used in the 
machine Mr. Johnston, the inventor, 
said: 

“It replaces the dangerous contents 
of the carbonic machines with a chem- 
ical preparation that cannot explode, a 
liquid that can be thrown by the John- 
ston Engine to a great height, where 
the contents of the dry powder ma- 
chines can at best only be dumped upon 
the ground, and where patent buckets 
are not much more valuable. Its nega- 
tive virtues are, that it is non-explosive, 
non-freezing, and harmless to anything 
but fire. It has sustained a test in Can- 
ada, of 45 degrees below zero, a remark- 
able showing which no other solution 
has ever approached. Its strong point, 
however, is that it puts out fire. Not 
by the mere fact that it is a liquid, but 
because its contact with the fire im- 
mediately generates fire-proofing gases 
and vapors in which fire cannot live. 
This is not a promise of what it will do, 
but a plain statement of what it has 
been doing for the past fourteen years, 
for while the Johnston Engine is new, 
the Johnston solution has been on the 
market, proving its worth by success- 
fully fighting fire, for nearly a decade 
and a half.” 

The advantages of an apparatus of this 








Upon garments damaged beyond repairs 
Upon garmeats unidentified and totally destroyed 
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Upon garments which can be repaired for less than the liability as- 
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Walter R. Johaston, the inventor of 
thig effective fire-fighting deyice, was 
formerly a gurveyor of combustibles in 


Paid in Fire Losses 
in the United States alone during 











the New York Fire Department, during 
which time he had ample opportunity GOIVEARS 
to study various fire-fighting machines, 
and after a number of exhaustive ex- BY THE 


periments, covering years of study, he 
prepared a solution, which is a deadly 
enemy to fire, and this is the prepara- 
tion used in his engine. This solution 
hag been on the market for about 
twenty years. The machine is sold for 
a@ reasonably low price, that places it 
within the reach of everybody. 

It is the intention of Mr. Johnston to 
place his invention before the National 
Board of Fire Underwriters for approy- 
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Insurance Company. 
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al, and there can be no doubt but that | $12,560,211. 
if its use became universal the result NET SURPLUS, 
would be a material decrease in the $4,421,815. 


annual fire wast° and also lusa of life. 








CONFLAGRATION PROOF. 
New York Office, 45 William Street. 


NEW YORK GENERAL AGENT. 








E. E. Hall to Represent Peoples Na- 
tional in Empire State. 


E. E. Hall of this city hag been given | 
the general agency of the Peoples Na-| 
tional of Philadelphia for the Empire | 
State. | 

Referring to the company, Mr. Hall, | { JEEN 
in a circular letter to the field force of | 
his office says: 

The company will be officered by ex- L - 
perienced men, trained in the employ | ns. Co. of America 
of some of the oldest Philadelphia om | VEW yop”. 
panies. 

The company will follow a broad. | 
guage policy, having a small prohibit- | 
ed list, and will be guided in its under- | 
writing by actual experience, instead 
of by superstition. 

The lines written by the company 
will be commensurate with its financial 
standing, and liberal authorizations will 
be made by us on request. 

The Peoples National will probably 
have a treaty reinsurance company, in 
addition to which we can furnish rein- 
surance in the five other companies now 
represented by us. The total of this 
reinsurance added to the net line of the 
People’s National, will give a resultant 
gross authorization to agents which, we | 
think, will make the carrying capacity New York 
of the company unsurpassed by any | 
standard agency company. y Telephone 264 John 


| Direct Connection at London Lloyds 














New York 
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Chicago 


McLean Stinson & Go. 
LIMITED 
SURPLUS LINE UNDERWRITERS 
43 CEDAR STREET 





Terminates Eastern General Agency. 








The Washington Fire, of Seattle, has | 
given notice to the home office of the | 
Union, of Buffalo, that it will terminate | 
its general agency at the Union office | 
for New York, Pennsylvania and New 
Jersey. The reason for this is the fact | 
that Vice-President Yates is now locat- 
ed in Chicago in charge of all business | 
east of the Rocky Mountains and can | 
handle the Eastern field direct. 





INSURANCE LAW 


Ceorge J. Kuebler 
543 The Rookery, Chicago, Ill. 
Tel. Harrison 3532 
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IN CASE OF FIRE 


could you prepare anything like an aceurate valuation of your 

plans and specifications of your buildings? Most insurance Bh nme of peal ap 
similar request in their policies. We have aoggedeet some of the largest plants in the 
country, and ifyou’re interested, will gladly estimate the cost of similar service for you. 


COATS & BURCHARD CO., Public Appraisers, 169 La Salle Street, CHICAGO. 








J. O. PICKARD, nepreseniatve, 27 William Street, NEW YORK 





Ns eos 3h eas nbae amen dd Dak vee Sa eeG suas deh ton eb tock ce 160,000 
Upon garments which cannot be repaired for less than the liability 

eS Pee eee Sa SEU AP De ae RTL Po SRE rae oe eae ET 120,000 

$730,000 

Tempest in a Teapot. kind in every house, forming a house- 





Insurance Commissioner R. E. Folk 
of Tennessee is investigating the re 
puted boycotting of Mrs. Lulu B. Epper- 
son, a Nashville local agent, by the 
other agents of the city. Mrs. Epper- 


son is now doing a brokerage business 
solely and her lines are being freely 
written through regular agency chan- 
ngis 


hold fire department, cannot be over- 
estimated. The time to do effective 
work on a fire is when it is in its 
incipiency, and there is no doubt as to 
work which could be accomplished by 
this miniature engine. 
An Economic Affair. 

An advantage which it possesses is 
that no more fluid need be used than 
is required to extinguish the fire, aad 
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Organized 1872 


CUARDIAN 


Fire Insurance Co. 
Of Pennsylvania 


Organized 1882 


SOUTHERN 


Insurance Co. 
New Orleans, La. 
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CO-OPERATION WITH FIRE CHIEFS. 











Co-operation between municipal fire 
department officials and local boards of 
fire underwriters, says the “Insurance 
Herald,” would seem to be an almost 
absolute necessity, not only for the 
proper conduct of the fire insurance 
business, but also that the interest of 
property owners should be properly 
served. When the leaders of these two 
very essential organizations fall out, 
the fire loss usually increases and the 
insurance companies are by no means 
the only losers. At the recent conven- 
tion of fire chiefs, a discussion took 
place on the advisability of full co- 
operation between fire departments 
and local insurance organizations, and 
it was wisely decided that such co- 
operation should be sought by the fire 
chiefs, wherever possible. One speak- 
er cited an extreme case of where he 
had asked the local boards to assist 
him in closing up a notorious fire trap. 
He claims he was told to mind his own 
business, that of fighting fires, and 
leave the matter of insurance to the 
local underwriters. It must be admit- 
ted that there are always two sides to 
a story, and that in this case the chief 
may have been partly at fault through 
lack of diplomacy in handling the situ- 
ation. As told by the fire chief, the 
story naturally implied that the local 
insurance men were so blinded by the 
amount of their commissions on the 
particular business at stake, that they 
could not appreciate the value of the 
suggestion. In these days and times, 
with the rating and inspection work 
divorced from local organizations and 
in the hands of company associations 
or independent rating bureaus, the 
local agent has not the same influence 
or interest he had years ago, and those 
in charge of fire departments should 
understand that while co-operation with 
local boards is advisable, there are 
times when it might be more advisable 
to seek co-operation of the character 
asked for in the extreme case cited, 
from those directly connected with the 
company, the special agents. While 
there are many local agents who are 
really interested in the welfare of the 


companies they represent, there are 
some few who care nothing as to 
whether the company has heavy losses 
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or not; providéd théy om édlléct the 
premiums and pocket their commis- 
sions. It is a well-known fact that 
there aré less of this lattér class of 
agents in the South, in proportion to 
thé ntimbér of mén éngaged@ in the 
business, than in other séctions of the 
country. 





TIPS FROM GLENS FALLS. 





When it comes to giving pithy, time- 
ly tips, Col. J. L. Cunningham, presi- 
dent of the Glens Falls Insurance Com- 
pany is in a class by himself. Here 
are some of his latest: 

There is a large waste of energy in 
just discussing insurance evils. 

A floating debt is no help to aa agent 
in trying to keep his head above water. 

Some agents with a single company 
have one too many. 

It is a great incentive to both honest 
and dishonest effort—the pressing con- 
sciousness of needing the money. 

Not ali who think they think, think 
thoughts. 

It would be a mistake not to make 
some of our mistakes. 

You can’t be whole-souled in a half 
hearted way. 

Talkless thinking is better for most 
purposes than thoughtless talking. 

The wise man gets an idea in his 
head; the foolish man gets it in the 
neck. 

There is much iteration of the obvious 
among isurance men. 

Many are too sanguinely sunny to 
save up for a rainy day. 

What’s the good of a wonderful brain 
if you haven’t common sense enough 
to make good use of it. 

The best laugh is the laugh that lasts. 

A certain field man calls some of his 
agents “yeast cakes”—because they 
raise the dough. 

Industrious zeal is not only a good 
help to ability, but is often a good sub 
stitute for it. 

It is funny, but the emergencies we 
are prepared to meet are not the ones 
that arrive. 

The man who thinks twice before 
speaking has the advantage of doing 
twice as much thinking as talking. 

Table manners depend upon the grub 
—insurance manners wpon the size of 
the premium. 

Some, if they can’t be stars them- 
selves become fogs to obscure the shin- 
ing of those who are. . 

Silence may be golden, but it can't 
always be coined into cash premiums. 

Very good agents are scarce and very 
bad ones make themselves so. 


it is common to charge men with 
“patting themselves on the back,” 
“kicking themselves,” or “biting off 


their own noses,” when kind nature 
has so arranged human anatomy as to 
make these self-inflictions impossible. 





$30,000 Fire at Troy. 





Fire destroyed the livery’ stable 
owned by William T. Shyne, 103 Third 
street, Troy, N. Y., on Thursday last, 
the loss being placed at $30,000, partly 
covered by insurance. Clever work on 
the part of the firemen saved the 
seventy-five horses in the stalls, but a 
large number of carriages and sets of 
harness were burned. 





Continental Field Changes. 





David Hinckley, special agént of the 
Continental, has ben transferred to 
eastern Pennsylvania, H. A. Miller sue- 
ceeding him in western Pennsylvania. 
T. H. Murphy for special agent in east- 
ern Pennsylvania, goes to southern 
New Jersey. 





General Manager E. Roger Owen Here. 





E. Rozer Owen, general manager of 
the Commercial Union and thé Palatine 
Insurance compantes of London. and 
one of the “big four” amoaAg British 
fire underwriters, is visiting this coun- 
try, 


40 Per Cent. Dividend to be Paid. | 


| 
| 


Creditors of the Atlanta-Birmingham 
and the Prudential Fire Insurance com- 
panies of Géorgia, whose failure was; 
caused by the excessive losses suffered | 
at San Francisco, will receive a forty | 
per cent. dividend, the court having ap- | 
proved an Ordér to that effect. 


HOME OFFICE: 
New York City, 


M. JOSEPH McCLOSKEY, President. 
ANDREW T. SULLIVAN, First Vice-President. 
| CLINTON D. BURDICK, Second Vice-President. 

WALTER C. McCLURE, Secretary. 
M. J. MULRENNAN, Ass’t Secretary. 


oars 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presiden 
200-292 Broadway, New York.’ 





METROPOLITAN 
Surety Company 





In error it was i reel by he | 38 Park R 
South Eastern Underwriters Associa- eed 
tion, that the Florida Home of Mari-| . ow, 
anna, had résigned from the organiza- | 
ton. The reference was intended to| 
apply to the Southérn Home of Bartow 
Fla., quité a distinct institution. 





M. D. Crane, for the past three years 
a New York City broker, and for fif. | 
teen years prior thereto connected with | 
the local department of the Hanover | 
Fire, died at his home in this city on/| 
Monday morning. | 








Secretary W. C. Coart, of the Geor- 
gia Home, of Columbus, anfiounces the 
appointment of J. A. Parrish, of Dallas, 
as special agent of the company for 
Alabama, Louisiana and Mississippi, 
with headquarters at Jackson, Miss. 





Now that F. H. Ross, the New York 
City local agent, is home from his out 
ing in Europe, his competent office man- | 
ager B. J. O'Dea is free to take a holi- | 
day, and has planned a trip to Niagara | 
Falls and thereabouts. | 





Through the burning of the Proctor 
building on Cookman avenue, Asbury 
Park, N. J., last Friday, an estimated | 
loss of $60,000 resulted. 








THE EMPIRE STATE 
SURETY COMPANY 


Capital - $500,000.00 
Surplus- 204,602.35 


Surety and Fidelity Bonds, Liability, Burglary, 
Plate Glass, Boiler, Personal Accident and 
Health Insurance. 

OFFICERS: 

WH. M. TOMLINS Jr., President. 


MOSES MAY, WILLARD P. REI 
WALTER J. HOORE, R. 8. KREELOR, &. D. . 
Viee-Presidents. 


Daniel Stewart, Seeretary. Alfred J. Hodson. Ass’t See’y- 
Warrel &. Pangborn, Treasarer. Hugo Hirsh, Gen’! Counsel. 


New York Office, 84 William St. 
Brooklyn Office, - 192 Montague St. 


LIFE NEWS. 





(Continued from page 6.) 





Empire Life of Georgia to bé Examined. 





On behalf of the Georgia Insurance 
Department Actuary H. W. Buttolph, | 
of Indianapolis, is examining the Em- 
pire Life, of Atlanta. On July ist the 
company claimed total assets of $518,- 
758, with liabilities of $358,870. Its in- 
surance in force aggregated $9,653,600. 


Re-Entering Arkansas. 





The Prudential is considering the ad 
visability of re-entering Arkansas for 
business, from which Siate the com- 








pany withdrew some time ago. It is 
t io: msac i 4 ai- | 
ser nese gag to transact Ordinary busi PHILADEL PHIA 





E. G. Thelin, recently appointed man- 
ager of the Ordinary Branch of the 
Prudential at Baltimore is making good 
with arush. The first month’s business 


CASUALTY Co. 


ROBERT B. ARMSTRONG 


a shows that he is there with hasten 

the goods. Mr. Thelin was born and PITT 

raised in Baltimore and he énjoys an LIABILITY 

extensive acquaintance there. Previ-|| ACCIDENT PLATE GLASS 
ous to joining forces with the Prudéntial HEALTH 

he gave a portion of his time to the CREDIT BOND 
casualty business. INSURANCE 





Supervisor George Birkitt, one of the We Want Live Agents 


veteran producers of the Prudential. 
who has been in England for some 
time, returned to this country a short 
time ago, and is now at Atlantic City 
with his family. . 


New York City Office 
84 WILLIAM STREET 














If you are not under contract with another casualty company 


GET THE AGENCY OF THE 


United States Casualty ompany 


~~ WORK CURE =: 


Addréss EDSON S. LOTT, President, 141 Broadway, New York 
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CASUALTY AND 


SURETY HAPPENINGS 





REMOVE MISUNDERSTANDING. 





Surety Company Officials Confer Frank- 
ly About Points in Rate 
Agreement, 


For the purpose of arriving at a 
clearer understanding regarding a num- 
ber of points in the rate agreement, 
which became effective on the first inst. 
a meeting of surety company Officials 
and department heads was held at 
Philadelphia on the llth inst. The gath- 
ering, which was unusually well attend- 
ed, held in session until after six o’clock 
in the evening, and the programme was 
not finished then. A second meeting 
will be had shortly. 

That honest differences of opinion 
concerning the intent of certain rates 
and regulations of the new agreement, 
should have arisen, both among home 
office men and general agents, was 
quite to be expected, and the purpose 
of the gathering last Friday was to gain 
a clear idea as to the matters in dis- 
pute, and secure uniformity of action 
thereupon. The discussion throughout 
was carried on in a spirit of the great- 
est fairness, the members freely conced- 
ing themselves in error, if they were 
shown to be in the wrong. 

While the agents generally were dis- 
posed for a time to be skeptical of the 
new agreement, having in mind the fate 
of the Dean association compact, they 
now realize that the company managers 
are in earnest, and that their own best 
interests as well as those of their com- 
panies will be conserved by loyally col- 
lecting the new tariffs. 





DEAL DECLARED OFF. 





Shareholders of Federal Union Stock 
Repudiate Arrangement With 
Boston Company. 





Presideat T. J. Falvey, of the Massa- 
chusetts Bonding and Insurance Com- 
pany, of Boston, advises, that the deal 
which his institution had for the pur- 
chase of the Federal Union Surety Com- 
pany. of Indianapolis, has been “declar- 
ed off” by the Massachusetts Bonding. 

It is reported in Indianapolis that the 
proposition of the Boston corporation, 
arranged between the chief executives 
of the two companies, was to give one 
share of Massachusetts Bonding stock 
for two shares of the Federal Union. 
The scheme not meeting the approval 
of the shareholders of the latter institu- 
tion they repudiated it. whereupon 
President Falvey, of the Massachusetzs 
Bonding, refusing to treat upon any 
other basis, called the whole affair off. 





MUST PAY UP. 





Liability Companies Insist Upon Prompt 
Settlements by Metropolitan 
Brokers. 





Remarkable unanimity of sentimeat 
developed at the meeting of liability 
underwriters held in New York City on 
the 9th, to consider the desirability of 
enforcing prompt premium payments 
from brokers, whose practice it has 
been hitherto to hold off in the settle 
ment of their liability accounts for an 
indefinite period, while promptly pay- 
ing their fire insurance premiums. The 
outcome of the gathering was the adop- 
tion of the following agreement, same 
to become effective September 15th. 

“The undersigned, in behalf of their 
respective companies, have adopted the 
following rules in regard to the pay- 
ment of premiums, which will become 
effective as to all policies placed by) 
or through the New York office of their 
respective companies on or after Sep 
tember 15: 

“(1) All premiums shall be due upoa 


the delivery of the policy, and if not 
paid by the 10th of the second month 
following the month in which the in- 
surance takes effect, notice of cancel- 
lation as required by the respective 
policies shall be sent to the assured 
direct, not later than the 12th of the 
said second month, or if the 12th falls 
on Sunday or a holiday, then on the 
next working day, and if the premium. 
be not paid within five days following 
the service of such notice, the policie- 
shall be cancelled and notice that they 
have been cancelled shall be sent to the 
assured direct. 

“(2) Additional premiums charged 
under endorsements on current policies 
shall be treated to the same manner as 
if they were original premiums, and 
will subject the entire policy to can- 
cellation for non-payment within the 
time prescribed in Rule 1. 

“(3) Additional premiums which may 
become due on liability policies after 
the expiration of the policies, are due 
immediately upon the adjustment of 
the account. If not paid by the 10th day 
of the month following such adjust- 
ment of account, they will be dealt wita 
by each of the undersigned companies 
in accordance with their respective 
rues, 





EDWIN GOTT RESIGNS. 





Leaves Vice-Presidency of Massachu- 
setts Bonding—Will Connect With 
New York Surety. 





Edwin Gott resigned the vice-presi- 
dency of the Massachusetts Bonding and 
Insurance Company of Boston, a few 
days ago. It is understood he will be- 
come an executive of the New York 
Surety Company of this city, of which 
organization John J. Caullet is to be 
president. 


Before going to Boston Mr. Gott was 
an official of the Title Guaranty and 
Surety Company of Scranton, prior to 
which in turn he was prominently identi- 
fied with the United States Fidelity and 
Guaranty Company of Baltimore. He 
is regarded as a surety underwriter of 
unusual capacity and experience. 





BURGLARY AND THEFT INSURANCE 
TEXT BOOK. 





Mr. Gerald E. Hart announces to his 
numerous subscribers both in this and 
foreign countries, that owing to the en- 
largement of the scope of the work and 
the elaboration of the many important 
new features which it will contain, it 
cannot be completed for delivery until 
November next. Subscriptions will be 
received at his office, 39 Broadway, from 
the U. S. at $3, from foreign countries 
$3.50 and after publication $5 per copy 


LEGAL OPINION GIVEN 


AGAINST DISABILITY CLAUSE. 








Attorney-General of Massachusetts Says 
Its Incorporation In Life Policy 
Violates Statutes. 





The controversy between the Aetna 
Life and Travelers and Commissioner 
Hardison of Massachusetts relative to 
the right of these companies to incorpo- 
rate a disability provision in life inasur- 
ance contracts has been submitted to 
the Attorney-General for an opinion, 
his decision being that such a clause 
is a violation of the statutes. The re- 
cent contract of the Columbian National, 
which made the disability feature a 
separate contract was also submitted to 
the Attorney-General. His opinion ia 
full is as follows: 

“My opinion is orally asked by you 
as to certain questions affecting the 
Aetna Life Insurance Company, the 
Travelers Insurance Company and the 
Columbian National Life Insurance 
Company. 

“Each of the above named companies 
desires to issue in connection with their 
life policies certain contracts of dis- 
ability insurance substantially similar 
to those which the supreme court has 
recently decided should not form a part 
of a life insurance policy. They pro- 
pose either to print these disability 
contracts upon the same piece of paper 
with the life policies or to attach them 
thereto. Two questions have arisen: 

“1. Whether such action on the part 
of the insurance companies would be in 
violation of the provisions of St. 1907, 
c. 576, Section 34, to the effect that con- 
tracts of insurance for each of the class- 
es specified in Section 32 shall be in 
separate and distinct policies. 

“2. Whether such action would vio- 
late the provisions of Section 69 of the 
same act providing, ‘Nor shall any such 
company or agent pay or allow, or offer 
to pay or allow as inducement to in- 
surance, any rebate-of premium payable 
on the policy, or any special favor or 
advantage in the dividends or other 
benefit to accrue thereon, or any valu- 
able consideration or inducement not 
specified in the policy contract of in- 
surance.’ 

“The Travelers Insurance Company 
proposes to insert in its original life 
policy a statement substantially as fol- 
lows: ‘This contract is issued concur 
rently with another of the same date, 
under which the company insures the 
payment of the premiums upon this con- 
tract in the event of the total and per- 
manent disability of the insured, as pro- 
vided therein.’ 

“The Columbian National Life Insur-. 
ance Company proposes to insert sub- 
stantially the following: ‘The holder 
of this policy is entitled to obtain the 
benefits of the policy printed on the 
third page hereof, in case of total or 
permanent disability.’ 

“Tne Aetna Life Insurance Company 
apparently does not propose to mention 
the disability contract at all in the orig- 
inal life contract. 

“Counsel for the 


Travelers and the 











L. A. WATRES, President 





THE TITLE GUARANTY 
AND SURETY COMPANY 


SCRANTON, PENNA. 
Home Office, - - 


JOS. A. SINN, Mgr. Surety Dept. 


Capital and Surplus over $1,000,000. 


ISSUES FIDELITY, CONTRACT, OFFICIAL AND JUDICIAL BONDS. 
NEW YORK OFFICE; 


516 Spruce St. 


J. H. LAW, Secretary 


84 William St. 








ESTABLISHED 1856 


NORWICH 4x0 LONDON 


Accident Insurance Association 
of Norwich, England 


‘Liability 
and 
Insurance 


PAYNE & RAMSEY, Inc. 


GENERAL AGLNTS 
NEW YORK CITY OFFICE 
1 LIBERTY STREET 


Accident Health 








Columbian companies contend, among 
other things, that so long as the dis- 
ability contract is specifically referred 
to in the original life policy, it does not 
fall within the prohibition of Section by. 
I think that this point, however, be- 
comes immaterial upon consideration of 
the effect of Section 34 above quoted. 
Contracts Must Be Independent. 

“That section provides that the con- 
tracts of insurance of each of the class- 
es specified shall be in separate and dis- 
tinct policies. To my minad this doe: 
not mean simply that the polices must 
be physically distinct from each other, 
but that they must have no legal con- 
nection with each other and must be 
entirely independent. None of the dis- 
ability clauses suggested by the com- 
panies is independent of the life policy, 
in connection with which it is to be 
issued. 

“The Aetna disability policy provides 
that ‘in consideration of the surrender 
of policy No. issued by the Aetna 
Life Insurance Company of Hartford, 
Conn., upon the life of said 
company will then, as an additional 
option of surrender value of said policy, 
in lieu of all values and privileges grant- 
ed: therein, issue its cantract to pay the 
life beneficiary of said policy’ certain 
sums, etc. 

“The Travelers provides that ‘after 
one full annual payment shall have been 
made and before a default in the pay- 
ment shall have been made and before 
a default in the payment of any subse 
quent premium on life contract No. 
issued by the Travelers Insurance Com- 
pany the company will 
agree to pay fer the insured the premi- 
ums, if any, which shall thereafter be- 
come payable upon this and on the 
contract aforesaid during the continu- 
ance of such disability.’ 

“The Columbian provides in part for 
the payment of premiums due upon the 
life policy in a manner substantially 
similar to that of the Travelers, above 
set forth. 

“In my opinion the proposed disabil- 
ity contracts are clearly dependent upon 
the original life policies. This being 
so, it follows that they are not ‘sepa- 
rate and distinct’ policies because their 
enforceability, as a practical matter, 
depends wholly upon the vitality and 
existence of the life policies in con- 
nection with which they are to be is 
sued. Consequently none of the com- 
panies is entitled to issue such disabil- 
ity contracts in the form and maaner 
proposed. 

In Line With Previous Ruling. 

“This opinion seems to be sustaiae! 
by that of the Honorabie H. M. Knowl- 
ton, attorney-general, given to the ia 
surance commissioner May 15, 1901. in 
which he was determining the question 
raised by the provisions of St. 1896, c. 
140, to the effect that sprinkler insur- 
ance should be contained in separate 
and distinct policies from fire insurance 
In this opinion it was said: 

“*Provided, however, the contract 
against damage by water be an inde 
pendent contract, complete in its terms, 
upon a separate policy, there is no ob- 
jection to its being attached to the ordi- 
nary fire policy. It must be, however, 
not a mere rider, but a contract com- 
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plete in itself and capable of being en- 
forced, whether there be a contract of 
insurance against fire, or not.’ 

“In my opinion the language of this 
last sentence is applicable here. The 
advisability contract is not a separate 
and distinct contract unless ‘it is com- 
plete in itself and capable of being en- 
forced, whether there be a contract of 
life insurance or not.’ This proposition 
alone disposes of the question under 
discussion. 

“It may not be proper to add, how- 
ever, that any other decision would be 
wholly at variance with the spirit of the 
opinion of the supreme court in the 
recent cases of the Aetna Life Insurance 
Company and the t'ravelers Insurance 
Company vs. Hardison. 





PROMOTION OF R. W. MYERS. 
Will Manage Burglary Insurance De- 
partment of Aetna Liability and 
Accident Co. 





Speculation as to who will be select- 
ed to manage the burglary insurance 
department which the Aetna Liability 
and Accident Company, of Hartford, is 
shortly to open, was set at rest on Sat- 
urday through the announcement that 
Rawdon W. Myers had been appointed 
for the office. The selection is a nota- 
bly good one. Mr. Myers, now assistant 
superintendent of the burglary insur- 
ance branch of the National Surety is 
a young man of proven capacity. He 
will be succeeded in his present posi- 
tion by E. J. Miller, formerly with the 
Aetna Indemnity. 





Security for State Funds. 





A new bond has been put into effect 
by the State Sinking Fund Commission 
at Harrisburg. It is intended by this 
change to increase the individual re- 
sponsibility of those acting as surety 
to the state for deposits of state funds. 
In the future those acting as surety 
will be required to set out a list of their 
holdings, personal and realty with a 
statement of their value and encum- 
brances if any. The signer obligates 
himself not to sell any of his properties 
listed without ten days notice to the 
State Treasurer. 





Compromise Effected. 


In full settlement of all claims lodged 
against them by the Broom County, N. 
Y., board of supervisors to recover 
$400,000 of public funds alleged to have 
been misappropriated during the office 
term of former County Treasurer David 
R. King, the Aetna Indemnity Company 
and the Fidelity and Deposit Company, 
have consented to pay $30,000. 





Ceci! Piatt. 





Two weeks ago we mentioned the 
appointment by the International Fidel- 
ity Insurance Company of New Jersey, 
of a young man as its general under- 
writer. We are now at liberty to state 
that the appointee is Cecil Piatt, of Cin- 
cinnati, a man well and most favorably 
known to the fraternity. 


Federal Fidelity Business. 





A meeting of surety company execu- 
tors will be held in this city on Thurs- 
day, when Federal fidelity business 
will be considered. The rates upon 
this class are below the profit produc- 
ing point, and the net result of the 
gathering on the 17th will very likely 
be a marked increase of present figures. 





State Deposits in Philadelphia. 





Through heavy payments made by 
the Pennsylvania State Treasurer, the 
aggregate amount of public funds on 
deposit with Philadelphia banks and 
trust companies has been reduced to 
$2,381,084, or fully a million dollars less 
than was carried a couple of months 
ago. : 





CASUALTY COMPANY OF AMERICA. | 





Semi-Annual 
lent 


Statement Shows Excel- 
Increase in Net Surplus 
Account. 





The Audit Company of New York has | 
recently completed an examination of | 
the affairs of the Casualty Company | 
of America, its report being incorpor- 
ated in the semi-annual statement of 
the company as of June 30. The re- 
sult shows a net increase in surplus 
during the first six months of 1908 ag- 
gregating $83,000. 

The total assets as shown in the 
statement amount to $1,914,212; total 
liabilities, except capital, $1,131,111; 
capital stock, $500,000; net surplus, 
$283,101, making a surplus to policy- 
holders of $783,101. 

In conducting its examination The 
Audit Company used the same methods 
adopted in making out a report for the 
annual statement, charging up every 
possible liability, and that such an ex- 
cellent increase should be made in sur- 
plus for the six months shows the com- 
pany to be ia good hands. 





With American Fidelity. 





C. A. R. Gottsmann, formerly mana- 
ger of the Central Acident in this city 
and more recently with the Fidelity | 
and Casualty and German Commercial | 
in Ohio, with headquarters at Colum- 
bus, has been appointed resident secre- 
tary for the American Fidelity Com- 
pany o: Montpelier for Central Ohio, 
with headquarters at 930 Columbus 
Savings and Trust building. 





Prefers Bank to Surety Company. 


It is currently reported in the East 
that the president of a Middle West 
surety company was told by the direc 
tors of the bank, of which he is also 
the chief executive, that he could not 
retain both positions, and that he must 
decide which he would continue to 
serve. He is credited with having 
chosen his bank position, resigning the 
presidency of the surety company. The 
resignation, report says, will shortly be 
publicly announced. 





Demands $20,000 Damages. 





Claiming that his sight had been prac | 
tically destroyed through the failure of , 
the officials of the Lackawanna Com- | 
pany of Scranton, Pa., to give him | 
prompt assistance at the time he al | 
leged he was injured in a mine accident, | 
William Atkinson has brought suit | 
against the corporation for $20,000 
damages. 





The United States Fidelity and Guar- 
antee Co. of Baltimore, has discontin- 
ued its general agency at St. Louis and 
has leased handsome offices on the first 
floor of the Pierce building, placing 
Chas. W. Drisbrow of Denver, Col., in 
charge as manager. Mr. Drisbrow is 
an old employee of the company. An as- 
sistant manager, a prominent St. Louis 
underwriter will, at an early date be 
appointed. 


A reward of $250 has just been paid | 
by the National Surety Company to the 
parties responsible for the arrest of 
the two men who on April 17th robbed 
the Citizens’ State Bank of Chautauqua. 
Kans. The bank was insured in the 
National Surety which promptly made 
good the loss, and then set out to cap 
ture the burglars. 





In line with the suggestion from com- 
pany executors surety agents in various 
cities of the country are organizing 
local associations, a movement that | 
should very materially aid the present 
effort to secure adequate rates. 





Managers and Agents Wanted 
For Texas, Indiana, Pennsylvania, Illinois, Michigan, 
Nebraska, Washington, Oregon, Idaho and Utah. 
Renewal Commissions, attractive agency contracts 
and policies. 


WESTERN LIFE INDEMNITY COMPANY 


MASONIC TEMPLE, CHI >AGO 








GEO. M. MOULTON, President W. B. MUSSELMAN, Sup’t of Agencies 





LONDON GUARANTEE AND ACCIDENT CO,, uz. 


OF LONDON, ENGLAND 
Head Office 
F. J. Walters, 
CHICAGO Resident Manager 
a 45-49 Cedar St., 

A. W. MASTERS New York. 
Gen’l Manager Elmer A. Lord & Co, 
Liability, Accident, 15 Central St., Boston 
Health and Credit Resident Mgrs., New England 








+ 
—_— 


Have You a Connection With a 
Desirable Accident and Health Company? 


IF NOT. WHY NOT? 
THE GREAT EASTERN CASUALTY 
AND INDEMNITY COMPANY, 


290 BROADWAY, NEW YORE CiITy. 
Iesues a line of contracts which give ADEQUATE PROTECTION and 
COMPLETE SATISFACTION to Policyholders. 
Write, if you are interested, to 


LOUIS H, FIBEL, F’resident, 








METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 
Home Office, 47 CEDAR STREET. 
Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WI SLOW, President 
Daniel D. Whitney, Vice-Pres. S. Wm. Burton, Sec Alonzo G. Brooks, Ass*t Sec 
RELIABLE AND ENERGETIC AGENTS WANTED. 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 














THE BEST RESULTS 
are obtained by agents who represent the 
CONTINENTAL CASUALTY COMPANY 
CHICAGD, ILLINOIS 


because they have the Greatest Variety of the Most Attractive policies of 
aceident and health insurance. 


you would share in the prosperity of Continental representatives, address 
H.G. B. ALEXANDER, President and General Manager 
1208 Michigan Avenue ~ ~ - Chicego, Illinois 





THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORH CITY. 


Assets......... ae $7,537,429.91 
Capital and Surplus... .. 2,013,400.24 
Losses paid to January |, 1908..26,629,131.90 


This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 


Plate Glass, Steam Boiler, Fly Wheel, Employers. Public, Teams, Workmen's 
Collective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability and Bonded Attorneys’ List. 

. OFFICERS 


GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEORGE W. ALLEN, 3rd Asst. Secretary 
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UNITED SURETY COMPANY 


BALTIMORE, ie 


WINSLOW WARREN, JR., 


MANAGER FOR MASS., 
20 CENTRAL STREET, BOSTON, MASS. 
Tel. 1854 Main 





A Good Man Wants a Position With _ 
a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 
in the field will be profitable. One whose general agents are all 
making money. 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance Co. of America 





THE ROOKERY. CHICAGO, ILLINOIS 





EN,;WHO CAN 

EARNEST moot® the first 

requirement will 

WORKERS find the other two 

Wanted in promptly supplied 
Good oy the 
| UNION 

Territory | MUTUAL. re 

To Sell | Policies reeently 

| ehanged to eotn- 

Plain | ply with revised | 

Policies | laws. Everything | 





up to the times 











: ———————————!_ Insurance in Force December Slst, $50,066;932.77 dose | Seomupenties under the firingent ions 
. . Fy v 
Union Mutual Life Insuran ce 60 RECORD Gain in Apportioned Suryles in 1907, 105,734.09 | | Pitre Polisies Liberal and Definite docidont : 
’ OF 19: 7 Gain in Assets, - 1,037,668.19 Health Policies— 
PORTLAND. MAINE Excess of Income over Disbursements 1,093,023.43 


FRED. E. RICHARDS, President 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 


|CHICAGO’S OLDEST AND STRONGEST COMPANY 











— 


Common Sense Protection 


includes insurance against 


1. DISEASE 
2. ACCIDENT 
3. DEATH 


THE COLUMBIAN 
NATIONAL LIFE INSURANCE CO. 
of Boston, Massachusetts 


provides all three, as no other com 








CHICAGO 


ESTABLISHED 1868 








CHARLES B. SHEDD, Treasurer 


ROBERT D. LAY, Secretary 
uy 


Surplus to Policyholders over $1,500,000 


Men with clear ag ey wanted as District 





Epson D, SOOprELp. Supt., 

80 Broadway, New York C ity 
Sacnseu CuHaseE, Supt., 

84 Adams St., Chicago, lI! ; 


Write 
either 








KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 


The Scranton Mutual Life 







nd references with first_letter to 
Ones 176-180 FEDERAL’ $1. BOSTON, 





Managers. Save time by sending foe 
e 
ae. 











Each Week 
Subscription $3 Per Annum 


Is issuing policies of the highest order which when taken together 
with the attractive stock offer makes the finest insurance proposition 
ever brought before the public. That is the reason why this Company 











has written $9,000,000 of business since September, 1907. 








1907 GAINS 


Write for information concerning agent’s contracts. 


better or more liberal. 


CONNELL BLDG., 


Statement Jan. Ist, 1908 to Conn. 
Ins. Department 


National 
Fire Insurance Company 








of Hartford, Conn. 


ALERT 





Capital Stock, all Cash............ $1,000,000.00 | 
Funds reserved to meet all 

Liabilities, Re-Insuranece, Re- | 

serve, Legal Standard........... 4,473,102.18 
Unsettled Losses and other 

Claims.. 477,202.34 


Net Surplus over Capital ‘and 
I es's5: cnwakspusicatoesvens 1,503,668 .76 





Total Assets, January Ist, 1908. .$7,453,965,.28 


FRED. S. JAMES & CO. 
Chicago New York 




















None 


Help Get Business in 1908 


The Hartford Life 


Offers Some Great Policies 
Its Application Blank Talks 


Over $32,300,000 
Paid Beneficiaries 
Ask Michigan Managers 
BURTENSHAW & SIBLEY 
402-6 Penobscot Bldg., 
Detroii, Mich. 


SCRANTON, PENNA. 


SECURITY MUTUAL LIFE 
BINGHAMTON, N. Y. 











Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SECURITY 





The Deposit held by the Tre: asurer of the STATE OF KENTUCKY 


Guarantees the Reserve on every policy issued by this Company 


LIBERAL CONTRACTS = - -. W.H. GREGORY, President 



























LIFE INSURANCE 
———=> COMPANY 


Executive Offices, Philadelphia, Pa 


BUREK 
Home Office, Richmond, Va. 


Authorized Capital, $300,000.00 
A Safe, Sound, Reliable and Progressive Company 


Liberal and up-to-date Ordinary and Industrial Policies issued. 
vespondence with personal writers solicited. 
Address, PENN SQUARE BUILDING, PHILA DELPHIA, PA, 


Cor- 








